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Shall Competition Live or Die? 
Competition is as old as the creation. It has been the 
underlying cause of every advancing step since choas was 
And 


This is graphically 


resolved into order. It has lost none of its power. 
it will lose none while the world lasts. 
set out in an article in the current Philistine by Harvey 
Scott under the title, “Industry’s Mortal Foe,” which is 
printed in full on page 212. It is also forcefully dealt with 
by Mr. Kelsey elsewhere in this issue. 

The 


pregnable. 


conclusions of these writers are sound and im- 


No man or set of men can successfully over- 
And 
that, without competition, there can be no forward move- 
In apply- 
ing these conclusions to the telephone business, in which, 


ride natural laws. natural laws have demonstrated 


ment—no improvement either in men or affairs. 


possibly more than in many industries, the benefits of 
compeution have been conspicuous, TELEPHONY does not 
endorse that destructive form of competition which has 
so frequently obtained in the past. It does, however, most 
heartily and energetically endorse that competition which 
is constructive, and which, wherever applied, has made for 
the advancement of the art of telephony, and for the ad- 


vantage of the public. 





A Live Use for Dead Directories 

It seems a singular thing that the possibilities of em- 
ploying old telephone directories as business boosters for 
cities of from 10,000 population up have not been realized. 
It is a common custom among telephone companies, when 
distributing their new directories, to religiously gather in 
the old books, which are ultimately destroyed or sold to junk 
dealers for the paper they contain. The amount realized 
from their sale is in no way commensurate with the cost 
of their collection. They are a nuisance and their ultimate 
disposition frequently constitutes an irritating problem. 

If, on the otner hand, instead of being destroyed, these 
old directories were distributed in the towns and villages 
adjoining the city—business territory naturally tributary 


to it—it is not difficult to conceive that they might, and 


probably would, become a very important factor in draw- 
The 


recognized as the 


ing trade to that city from which they came. tele- 
phone directory has now come to be 
authoritative and up-to-date business directory. True, 
there would be some changes, and the telephone numbers 
would, in many instances, have been altered in the new 
directory, but in general the information which the books 
contain would be of appreciable value to any one desiring 
to transact business with or consult the business or pro- 


And 


number could readily be obtained should that method of 


fessional men of the city. the correct telephone 
communication be desirable. 

Of particular importance to the village or small town 
dweller would be the classified business index, which usu- 
ally forms a part of modern city directories. There can 
be no doubt whatever that a great deal of business which 
is diverted to the larger commercial centers by means of 
newspaper and magazine advertising, could be coaxed to 
remain nearer home through this simple means of con- 
veying the knowledge that the local market could supply 
the need. 

To the telephone company in the city, this distribution 
of the old directories would certainly mean a stimulation 
of toll business. To the rest of the business world it would 
mean an increased clientele. Here, it appears to us, is an 
opportunity for commercial clubs and other civic bodies 
to boom their several localities effectively and at com- 
paratively small expense. The cost of the old directories 
would be but nominal, if anything, and the cost of dis- 
tribution would also he small. TELEPHONY will welcome 


comments from the field regarding this suggestion. 





The Pleasure of Good Work. 

“IT know what pleasure is, for I have done good work,” 
wrote Robert Louis Stevenson. And who that has done 
his work and known that it was well done has failed to 
respond to this thrill of genuine pleasure. The sheer joy 
What a wonder worker it is in this 


And, on the other hand, what 


of accomplishment! 
sometimes dreary old world. 





206 


a miserable, lifeless, purposeless existence those people 
must lead who find no happiness in their labors, who have 
no ambition to perform them well, who never feel that 
warm glow of contentment that they have been well per- 
formed. . 

“Idleness is the canker worm gnawing at the heart of 
“There is 


no man,” wrote Seneca, of old, “so miserable as he that 


the rose of life,” says an oriental philosopher. 
is at a loss how to spend his time. He is restless in his 
thoughts, unsteady in his counsels, dissatisfied with the 
present, solicitous for the future; whereas he that prud- 
ently computes his hours and his business does not only 
fortify himself against the common accidents of life, but 
improves the most rigorous dispensations of Providence 
to his comfort, and stands firm under all the trials of 
human weakness.” 

Above all things don’t be a round peg in a square hole. 
That injunction has been preached since the oldest in- 
habitant was but a boy, yet it has not lost effectiveness 
through repetition. If you don’t fit the hole you are in, 
Work must be 
congenial to be an inspiration to successful performance. 
Truly said Marcus Aurelius Antoninus, “Those who love 
their several arts exhaust themselves in working at them, 


find another one which has your curves. 


unwashed and without food.” 

“Always give of the best that is in you,” recently said 
Belvedere Brooks, general manager of the Western Union, 
who is not an old Roman, but who is a modern and suc- 
cessful man of affairs. “Feel responsibility toward your- 
self and your work. Never be content with a compromise 
with work. Give an employer the best that you have ‘n 
you to give.” 

Work is a life saver. Find that variety which fits your 
abilities and your ambitions and then do it with every 
ounce of impetus in your system. Then you will “know 


what pleasure is,” for you will have “done good work.” 





Fretting and worry never paid a bill, helped a brother, 
lightened a load, or put steam into any proposition. Why, 
then, fret and worry? 


Why Sell Service Over and Over Again? 

A man who has partially “pulled out” attempted to tell us 
what was wrong with the telephone business the other day. 
He said it was the fact that service had to be sold over and 
over again. 





He wanted to get into some business “where you 
could sell them once and have done with them.” 

Colgate has built up a big fortune in the soap business. His 
product is one which wears out quickly, but gives satisfaction 
while it is going. As a matter of fact, is there any other 
business which can compare with the telephone business in 
the number of customers who are held year in and year out, 
with no selling expense whatever? Is there any business 
which can come as near to saying “with us, once a customer 
always a customer’? Try to count the number of industries 
which compare favorably with the telephone in this respect. 
You can tally them on the fingers of one hand. 


As for the transient character of some of the customers, 


the telephone company cannot help it if people move, or go 
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out of business, or lose their jobs, or have unexpected ex- 
penses which make it necessary to cut to the skeleton of 


bare fundamental necessities. These things are reasons for 


the discontinuance of service which actually hold water and 


are unavoidable. But as to the hundred and one excuses 


which are made, if a manager always takes them, and loses 
his subscribers, it shows pure laziness or lack of resourceful- 


ness. Touching on this point the Monthly Bulletin issued by 


the Pioneer company says: 


One manager with a large number of orders for take- 
outs, on the first of the month, went around personally 
and saved half of them. He found the orders had been 
given with no thought of the benefit that the telephone 
is to the family, but only from a regard for the expense, 
however small. It took very little explanation on his part 
to show that more was gained by having the telephone 
than in trying to do without it. This is a good example 
for other managers who accept take-out orders as fast as 

they are tendered. If your subscriber doesn’t fully realize 

just what benefit the telephone is to him, talk to him and 
show him his error in deciding to do without such a neces- 


sity. Hold down the number of disconnects. 
A 50 per cent. saving is worth trying for. Here is good 
authority for its being practical. But it ought to be a mini- 


mum—not a record breaker. 





Not true, 
of course. But contemplate for a moment the man who has 
sold out, not only his own honor, but his associates. What a 
It happens here and there, just 


“Every man has his price,” says the old adage. 


pitiful thing he has become! 
often enough to prove the rule by the exception. 





Co-Operation in Treating Timber. 

The proper use of wood preservatives upon telephone 
poles is known to be a practice which is profitable, when 
the cost of treatment can be kept within reasonable limits. 
The only way in which this cost can be kept down, how- 
ever, with a plant capable of giving the best results, is to 
That is, the 


cost of a treating plant is so high that very few companies 


have a fairly large and continuous output. 


feel that they can afford one for occasional use in improv- 
ing the lasting quality of their poles. 


Fortunately at least two of the most progressive pole 
dealers have now established treating plants at their yards, 
and are in a position to furnish treated poles under the 
guarantee for honesty and efficiency of preservative treat- 
ment afforded by their well established reputations for re- 
liability. 
where it is impossible to obtain a treated pole from a 


There are, however, sections of the country 
dealer at a reasonable cost, and for companies operating 
in such territory the possibility of establishing a treating 
plant on a co-operative basis, at some point having good 
shipping facilities, is worthy of investigation. 

This question was taken up and given favorable consid- 
eration at a recent meeting of the Central Electric Railway 
Its executive committee is now investigating 
It would 
seem that telephone associations also might find this a 


Association. 
in detail the possible economies of the plan. 


good subject to investigate carefully. 




















Postal-Independent Joint Operation Plan Spreading 


Independent Companies in Increasing Numbers Adopt Co-operative Suggestion of Postal-Telegraph Cable Co.— 
Latest Instance Reported from Cairo, Ill_—Some Further Suggestions Regarding Working Out 
of Plan—Experience and Questions Solicited from Field 


The proposition of the Postal Telegraph-Cable Co. to 
‘connect its lines with those of the Independent companies 
of the country for the transaction of joint telephone and 
telegraph business is meeting with a constantly widening 
response. The work is being carried on quietly, although 
far more extensively than might be believed, and there 
is rapidly growing up a community of interest between 
these two factors in the wire field which promises more 
for the future of competitive telephony and telegraphy than 
any other single thing of recent occurrence. The impor- 
tance of presenting a united front against the aggressions 
of the Bell-Western Union combination is too evident to 
require argument. 

As TELEPHONY pointed out, the Postal 
sshows every disposition to deal fairly -with the Independ- 
ents. Where it uses Independent telegraphic 
purposes, the Postal pays the same rental it asks when 
its own lines are leased for telephonic use. The 
tance of the new plan has been somewhat slow, but the 
idea has steadily taken root none the less, and today there 


has company 


lines for 


accep- 


are many companies which have availed, or are figuring to 
avail, themselves of the opportunity to broaden their long 
distance through with the Postal 
Telegraph. 

Instances of such arrangements are being frequently re- 
‘ported. One has just been consummated at Cairo, Ill. There 
the Home (Independent) Telephone Co. has entered into 
an agreement with the Postal in connection with the Pad- 


service co-operation 


ucah Home, of Paducah, Ky., which will immensely increase 
The first step will be the build- 
ing of a No. 10 copper line between the two cities named, 


its long distance facilities. 


the wires to be strung on the poles of the Postal along 
the Illinois Central right-of-way. 

When this line is completed at a cost materially less 
than would have been involved in building without the Pos- 
tal’s co-operation, the Cairo company will be placed in direct 
touch with the cities of St. Louis, Chicago, Indianapolis, 
Louisville, Memphis and New Orleans, as well as with 
every town of importance between Cairo and the towns 
named. This will be accomplished over the lines of the 
various Independent companies with which the Cairo Home 
will interchange business, as well as over the lines of the 
Postal Telegraph now built, or in process of construction. 

It should be remembered that all lines which the Postal 
company is now building, and it is carying on a vast amount 
of construction in all parts of the country, are of heavy 
copper and all are composited so that they may be used 


for both telephoning and telegraphing. With a system 
as extensive and as modern as that of the Postal available 
to the Independent telephone companies of the country, 
there can be no doubt whatever that the latter have ready 
to their hands one of the most powerful factors possible 
in their operations in competition with the Bell system. 
That the matter of connection with those lines will be taken 
up more and more generally as the magnitude of the ques- 
tion comes to be realized there can be little doubt. 

The formal proposal of the Postal company is here re- 
printed in order that its terms may be again impressed upon 
TELEPHONY’s readers and that it may not be lost sight of. 
Should any questions arise as to the working out of the 
plan, it is urged that they be communicated to this paper, 
to the end that they may be thoroughly threshed out and 
resolved for the benefit of the field at large. 

It is also suggested that those companies which have a 
working agreement of this nature will write TELEPHONY 
the facts in order that the field may profit by their experi- 
ence. One conspicuous example of the operation of this 
joint arrangement is found at Spokane, where the Inter- 
state Consolidated system employs Postal lines which give 
it splendid long distance service to the Pacific Coast. 

It may not be generally known that the Postal line which 
extends from Salt Lake City, Utah, to the Coast, via Reno, 
Nev., regardless of the fact that it has no connection with 
a local system in Salt Lake, has toll stations established 
there and at points along the route, and is already carrying 
telephone When the 
proposed new Independent company is formed in Utah 
and the connection with the Postal lines is made, it will be 
readily seen that an enormous amount of traffic will be 
diverted from the Bell lines and the Independent position 


on a very considerable business. 


correspondingly strengthened. 





Spokane Home Now On Commercial Basis. 

The Home (Independent) Telephone Co., of Spokane, 
Wash., was placed on a commercial basis August 1, and is 
now sending bills to its 6,500 subscribers. The readiness with 
which these bills are being paid, either in person, or by 
check, affords ample evidence that the telephone users are 
pleased with the new service and are more than willing to 
pay for it. 

J. B. Langley, who went to Spokane about a year ago and 
handled a large amount of the Home company’s securities, 
has been appointed commercial manager of the company by 
Thaddeus S. Lane, its president. 





sible Independent telephone companies. 
are willing to lease the telephone side of these wires. 


phone companies, provided: 


lease—in other words, between commercial centers. 





THE POSTAL COMPANY’S CO-OPERATIVE PROPOSITION TO INDEPENDENT COMPANIES 

In order to increase our facilities, our company has decided to make an offer to Independent telephone com- 
panies, allowing them to string wires on our poles at the usual rental, varying, according to the different localities, 
from $4 to $6 per mile, per wire, per year, on the condition that we shall be allowed to composite their wires so 
strung on our poles where it will not interfere with their telephone use, and that we shall be allowed without 
charge to use the telegraph side of the composite circuit whenever we wish. 

We have at various places telephone circuits which we can lease at once, and are willing to lease to respon- 
At other places we have copper wires, which can be transposed, and we 
In all other places we are willing to string copper wires at 
our own expense, on our own poles, and lease the telephone side of the circuits to responsible Independent tele- 
First, that the telephone company will in each instance contract to keep the lease 
for five years; and second, provided that the wires will probably be of use to us upon the termination of the 
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A New Moses 


Perkins, the Great—Competition Gets a Hard Bump—Some Side Lights on the Causes of Crime 


By .C. 


A near-great man made an address to college students. 
He settled the questions of ages. 


What has given us the Sweatshops? Mr. Perkins says, 
Competition. 
_ What gives us child labor? Mr. Perkins says, Competi- 
tion. 

What is the cause of low wages. Mr. Perkins says, Com- 
petition. 

What brings panic and failure? Mr. Perkins says, Compe- 
tition. 

Who is Mr. Perkins? Is he qualified to speak on such 
a vital subject? Hardly! 


George was ordinarily a child wonder. He sold life in- 
surance in Chicago, and bye and bye he sold so much that 
he went to New York to show the torpid and turgid agents 
of the East how to do it. . 

Competition made George Perkins. Anyone who knows 
anything knows that competition made life insurance com- 
panies great—great in size—but small in brain. 


Well, Mr. Perkins went on and on. Financiers began to 
look with covetous eyes upon the easy money lying in the 
vaults of the insurance companies. Mr. Morgan was wise. 
He asked Mr. Perkins to join his firm. It was not long 
before the great financiers got to needing money badly. 
They wanted the Equitable, and a son of old man Hyde 
stood in the way. So insurance became the subject of in- 
vestigation. 


New York is an accommodating state. 

New York Life had John A. McCall. 

Mutual had Richard A. McCurdy. 

Equitable had its Alexander. 

The fight was a glorious one, and Hyde sold out. That 
was all the financiers wanted. 

John McCall died. He is out of the way. He had out- 
lived the times and the old McCurdy progeny were fired 
and had to go to work. 

What was the cause? Perkins says, Competition. 

Anyway; Mr. Perkins did not stay long with Morgan & 
Co. Whether he quit or was fired, as the ordinary barber 
shop boot-black, history wots not. 


But he quit. 

For what? To engage in philanthropy! 

I think the Olympian gods laughed when Mr. Perkins 
announced this great and benevolent resolution. 


So we learn now that competition has made sweatshops. 

Were you ever around Connellsville and Uniontown, in 
the coking coal districts of Pennsylvania? 

Well, there is no competition in coke. 

Mr. Frick and our to-be-sainted Mr. Carnegie are inter- 
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Kelsey 


ested in delivering the coal from the earth and converting 
it into coke. 

You never in your life saw such misery and squalor. 
would make a mummy’s heart bleed. 

Competition did not cause that. 

Oh, such poverty! 

The women and children do not get the consideration of 
the cattle in a pasture. 

The men are killed or maimed and, if any life remains, 
are turned loose on a charitable world. 


It 


What throws labor out of employment? 


Not compe- 
tition. 
I dare to dispute with infallible Perkins. Monopoly 


throws men out by reason of curtailment of output. 


What is the cause of low wages? Who gets less money 
than employes of the tobacco and oil monopolies? 

Who gets worse treatment than the poorly paid em- 
ployes of Tobacco? 

Why, they even boast of their lack of belief in good 
wages. 

Look at our steam railroads. 
ble salaries. 

They have no competition. 
labor. 


They pay the most misera- 


They have a monopoly of 


What brings panic and failure? Perkins says, Competi- 
tion. 

Ask Oakleigh Thorne, the president of the Trust Company 
of America. 

It was not competition that caused the run on Thorne’s 
bank. It was Perkins himself. And he lays it on to com- 
petition. 


New York is composed of a race of people with diseased 
nerves. Any rumor or report will cause ruin or death. 


The Trust Company of America was perfectly solvent, 
but Mr. Perkins gave out an interview which Mr. Thorne 
believes caused the great run on his bank. 

Surely it was funny. Mr. Thorne was president of this 
great bank. He knew he was in a solvent condition. But 
Mr. Perkins, Mr. Gary and President Roosevelt’s own Sec- 
retary of the Treasury, held a secret meeting to save the 
bank. 

Mr. Thorne knew nothing of it. 

Was it not kind of these gentlemen to save this bank 
before 1t was lost. And before Mr. Thorne even knew of it? 

Oh, yes! 

Competition did cause that run. 


When that bunch has no competition, of course there will 
be no bank runs, and no newspaper interviews, but there 
will be some funny banks. 


We have some queer solutions of our seeming present 
troubles. 

Why should Mr. Perkins waste his time on students? Why 
not let him take the country? 

Nobody is better qualified to understand the needs of 
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the people than a man whe has always dealt in millions. 


Feed the children pie. Do not think of bread. You won't 
need any when Philanthropist Perkins solves the riddle 
of life. 

Competition has not made millionaires and paupers. 

Why did Mr. Perkins forget the word “privilege”? 


Tariff and privilege have made millionaires. Nothing 
else. 

Why blame poor old competition? 
(: ccnminiabnipenanene 

Poor old Dr. Competition; you are a dead one. Every 


near-great man is feeding you knock-out drops. 
It is too bad. 


And then Mr. Perkins made another break. He did not 
believe that the Shermar act should be literally enforced. 

And another—put business men in political offices. 

We have them. And today we have the Roots, Lorimers, 
Cranes and others. 


We have business men in already. Why have they failed? 


, 


Something is wrong. 

That is why these fellows are complaining. 

“The country is suffering from a deluge of politicians and 
So said Perkins. He knows. 


a 


a dearth of statesmen.” 


It took no statesman to handle Panama. It took big 
business. 

3ig business is not suffering because of political inter- 
ference. 

They should welcome it. 

They should be glad to show their books to the world, 
ind thereby establish confidence—confidence in somebody— 
confidence in something—we have little. 

The whole trouble is not due to competition. It is due 
to the unwillingness of a thrifty man to buy investments. 

No man today can be sure even of a “mortgage.” 

No man today can be sure of anything in the way of 


treatment from big interests or even small. 


It is time for such people as Perkins to shut up. 
Let the government go on. It is the government’s busi- 
ness—and it has been neglected. 
Big business is not profitable. 
It clogs its own machinery. 
Manufacturing is a poor man’s business. It is 
rich man’s game at all. 
3ut they have deluded themselves into the belief that 


it is. 


It interferes with itself. 


not a 


No big businesses have any future. They will break up 
by the sheer force of nature. 

Big interests have been protected and favored since the 
Civil War. They are now in trouble, and need a benefi- 
cent government to protect them from their own economic 


follies. 


It is to laugh because of the absurdity of the whole 
matter. 
They have made their bed and are afraid to lie in it. 


The government gave it to the big interests and the 
government should take it away. 

You are familiar with the thought about the Lord giving 
and taking away. 





George W. Perkins is suffering from melancholia. He 
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should see a doctor or invest in Painless Celery Com- 
pound. 

He is ridiculous. So is every man who speaks now as 
he does. 


The present movement against privilege is not a 
spasmodic one. It is only the rumbling of a future protest 


which will bring big results. 


People today are no more civilized than in the days be- 
fore the French revolution. 

People are merely animals, usually docile and humble, 
but most cruel of all when aroused. 


Another weak spot in Mr. Perkins’ line of talk is his ar- 
gument for the necessity for unity and peace. 

Dissension has ever been a great factor in the progress 
of nations. 





Congress is not demanding ruthless competition. It is 
only echoing the cry of the people for some safeguarding 
of their interests. 

It is costing too much to run New York. 

If some friendly nation would steal this great vampire, 
our country would be glad. 

Let New York cut expenses, and it won’t have to cry for 
more money. It gets it all now. Champagne 1s not good 
for man anyway. 


New York is suffering more than the alleged big busi- 
ness. That is where the cry comes from. 

The government is not smashing anybody. But it should. 

There are two sides to competition. . 

As I write this little story for TELEPHoNy, I am at a 
celebrated spring. 

One mile away there is another. 

And there is competition between the two hotels—and 
some feeling, too. 

Of course the landlords do not like to have to compete. 
But the boarders like it. 

Mr. Perkins is not discussing the public side of the gov- 
ernment attack. He is merely echoing his own distress and 
that of the interests. 

His words will fall on unheeding ears. His foolish re- 
marks will have no effect upon destiny. 

The best thing he can do is to get his ear close to the 
ground and learn what nature demands. 


No man, nor men, can alter the resolve of nature. They 
can only quarrel with it 
If competition is the right thing, it will live. If it is 


wrong, it will die. 


Let’s quit worrying over the foolish, puny thoughts of 
human beings and attend to our own business. 


Moral: 
summer. 


It takes more than one swallow to make a 


Orders Bell Poles Buried at La Crosse. 


In a recent decision by the Railroad Commission the 
Wisconsin (Bell) Telephone Co. is ordered to comply with 
the rules of the La Crosse council, directing that its poles 
on South Front street in that city be removed and the wires 
placed under ground. The company appealed to the com- 
mission to overturn the city’s action on the ground that 
the charge was mechanically impracticable and unreason- 
ably expensive, but the commission held to the contrary, 
sustaining the city’s contentions on every point. 























August 19, 1911. 


Authoritative Publication in Boston Financial Paper In- 
dicates Small Demand for A. T. & T. 


Last week TELEPHONY 


Telephone Stock?” 


selves, left it unan- 
swered, no reason at 
all appearing to favor 
that particular form 
of investment. 

There has been con- 
siderable uncertainty 
as to the 
being 


progress 
made by the 
American Bell in the 
disposition of this last 
fifty-five millions of a 
stock which has hith- 
erto been absorbed, 
without too much de- 


lay or grumbling, by. 


the great American 
investor. 3ut ai re- 
cent inconspicuous 
item in the _ Boston 
News Bureau sets all 
doubts at rest. It de- 
velops that most of 
the present holders, at 
least, are contenting 
themselves with dis- 
posing of their 
“rights,” instead of 
taking on any new 
stock. 

It is rather surpris- 
ing that this paper 
should have stated 
the facts so baldly, as 
its references to the 
A. F. @& T. Ce. are 
usually carefully 
censored. Evident- 
ly someone’s foot 
slipped, and the fol- 
lowing item got 
through: 

“The response which 
American Telephone’s 
shareholders are mak- 
ing to the new $55,- 
000,000 stock offering 
leads to the belief that 
fully 55 per cent. of 
the new stock will be 
taken by present 
shareholders. In the 
face of a_ generally 
weak market and in 
the absence of any 
material French de- 
mand for the shares, 
due as much as any- 
thing to foreign com- 
plications, the rights 


have given a fairly good account of themselves.” 
To those who recall the fiasco into which the introduc- 
tion of this stock on the French Bourse degenerated it is 


now appears that several other 
people have asked that same question and have, for them- 
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asked: “Why Buy American 
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Estimates by insiders indicate that the American Telephone & Tele- 
graph Co. stockholders will take probably half of the new fifty-five 
million dollars worth of stock, which raises the question who will buy 
the remaining twenty-five million or thirty million dollars from the 
company which is arranging for the control of the British Atlantic 
Cables.—London Daily Telegraph, August 10, 1911. 








this may be done. 
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expressed by the quotation from the London Daily Telegram, 
which accompanies the cartoon on this page. 

This modern Atlas has already been forced to his knees, 
lusty as he seems to be. With this enormous added burden 
of 8 per cent. dividend stock to carry, he has a fair chance 


of being completely 
flattened. The stock 
was quoted this week 
on the Boston Stock 
Exchange as low as 
134. bid. This com- 
pares strikingly with 
152 just previous to 
the announcement of 
the new issue. “Why 
buy American Tele- 
phone stock?” 


Buys Small Company. 
Tie 


Telephone 





Cumberland 

& Tele- 
graph Co., at Nash- 
ville, Tenn., recently 
announced the pur- 
chase of the system 
of the Alabama Long 
Distance Home Tele- 
phone Co., in the ter- 
ritory north of Nash- 
ville. This includes 
600 miles of wire and 


100 miles of poles, 
with chief connec- 
tions at Clarksville 


and Springfield, Tenn. 





To Spend $300,000. 

The proceeds of 
the $300,000 two-year 
5 per cent. notes sold 
by the Keystone (In- 
dependent) Telephone 
Co.. of Philadelphia. 
to Dick Bros. & Co. 
will be used for ex- 
tensions and_ better- 
ments to the plant in 
and out of the city to 
be made within the 
next two years. The 
extensions and better- 
ments planned are ad- 
ditions to those pro- 
vided for in the regu- 
lar annual appropria- 
tion made for this 
Whether or 
not these notes will 


purpose. 


later be refunded into 
a more. permanent 
form of capital is not 
certain. On its re- 
cent basis of earnings 
the company ought to 


be able to provide for taking up these notes out of earn- 
ings and it is stated by a member of the management that 





not strange that there should be an “absence of any ma- —° 


terial French demand for the shares.” The attitude of the 
English financial press towards the offering is fairly well 





Be tolerant, but don’t let that stay your hand when there 
is a chance to scotch a snake in the grass. 
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Writer in Philistine Magazine Vigorously Asserts that Com- 
petition Cannot be Abolished. 

In the current issue of the Philistine appears an article by 
Harvey Scott, under the caption, “Industry’s Mortal Foe.” It 
is a forceful discussion of the broad general principles of com- 
petition. So effectively does Mr. Scott set out his arguments 
that they are here reprinted in full. The article will well repay 
careful reading. 

What is the goal toward which the trusts and trades- 
unions are tending with their strenuous efforts to de- 
stroy competition? The only way to answer this ques- 
tion is to consider what competition has done for the 
world; and what competition has done for the world 
is simply everything. 

Prior to the dawn of life, progress consisted of the 
fierce battle of the elements. Wind warring with wave, 
centrifugal with centripetal, heat against gravity, in- 
tegration with disintegration—out of all these came 
the planet itself, its seismic throes, its diversified sur- 
face, tropics and poles, mountains and plains, rivers 
and seas, gulf-stream and tidal ebb and flow, changing 
seasons, night and morning, and God saw that it was 
good. 

With the advent of life, the actors only changed; 
the plot was the same. All that has been done came 
through struggle. All that can do anything has been 
built up through struggle, which alone gives strength. 
In the fight is developed valor, in the battle of ten for 
the subsistence and opportunities that suffice for only 
five, are the strong made strong, are the weak and in- 
efficient eliminated. Do we want ease? The only path 
thither lies over the rough rocks of acquisition and 
denial. Do we want eminence? The price is beating 
down opposition, climbing the ladder, storming the 
heights. Do we covet character? Only through tempta- 
tion comes strength; through pain, endurance; through 
suffering, patience. 

What gave New England its leadership in American 
achievement but its fierce winters and stony soil and 
enforced vigilance against king and savage? What 
made Germany the first military power of the globe 
but the perpetual menace of armed and sleepless foes? 
What made England great at sea but the hostile fleets 
that menaced her isolated island’s safe existence? 
What has given us modern electrical appliances of 
power and light but the pressure of competing inter- 
ests upon inventors? What but the fierce rivalry of 
opposing camps has perfected telegraphy, and steel 
manufacture, and coal production, and gold-mining proc- 
esses, the texture of fabrics, the attractiveness of our 
newspapers, the appointments of trains and steam- 
ships, the convenience and endurance of our buildings, 
the excellence of the very clothes we wear and the 
food we eat? 

Blind to Nature’s way, we are dissatisfied and will 
improve upon her. Is one man more expert than an- 
other? Then he shall join the union, do no more work 
than his lazy mate, and earn no more pay. Is one 
factory better equipped than another? Then it shall 
run fewer hours or close up altogether. Has one rail- 
road a shorter line than its rival? Then it shall run 
on slower schedule. Is one superintendent more deft 
than another in dealing with his men? Then he shall 
deliver his authority over to an Employers’ Associa- 
tion, that all may share alike. The rain shall fall 
on the just as heavily as on the unjust, and they who 
work all day in the vineyard and they who straggle in 
at the eleventh hour shall receive likewise every man 
a penny. 


Socialism is in the air. It has conquered the ranks 
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of labor and permeated the schools of learning, and 
now it marches on the erstwhile citadel of individual- 
ism, the clear-eyed and iron-hearted band of the great 
captains of industry. The brainy organizers of finance, 
trade and manufacture, who have denounced trades- 
unionism and scoffed at the sentimental utterances of 
pulpit and fiction and pedagog—these, at last, are tired 
of competition, and set themselves to kicking down the 
ladder on which all achievement, rung by rung, in 
pain and loss and strife, has come up. 

They may not succeed; but if they succeed they will 
fail, and in the crash of that failure will go down the 
most colossal ruin of human history. One civiliza- 
tion after another has failed—Egypt, Nineveh, Baby- 
lon, Carthage, Greece, Rome—and this great Teutonic- 
Celtic fabric of mechanical industry may crumble to 
the dust as prone as any. In the day that the com- 
petitive system is thrown away, our doom is sealed. 
Without incentive, ambition will die away. Without 
rivalry, exertion loses its point. Without competition, 
improvement becomes needless and impossible. With- 
out struggle, the very faculties atrophy, purpose flags, 
nerve fails and muscles are enfeebled with disuse. 

When our “harmonizations” become complete, no- 
body will need to build new railroads, or improve 
facilities, or invent new machinery, or study economy, 
or reward exceptional fidelity or energy. We shall fall 
to a dead level of mediocrity, stagnation, and then de- 
cay. The agencies that have built us up will be de- 
stroyed, the props will be withdrawn. The great mo- 
chine will revolve awhile of its own accumulated mo- 
mentum, and then it will stop. And upon the ruins of 
what is left the survivors will erect another system, 
still imperfect, no doubt, but purged of this insidious 
error of Socialism. Through some such dread experi- 
ence as this we may have to pass, for Nature will 
make her lessons understood, at whatever cost is nec- 
essary to those who would set her at defiance. The 
process of creation is not to be reversed because some 
of the participants are tired of the struggle. 

In his article this week, Mr. Kelsey also handles the question 
in his own original manner, his conclusions being very similar 
to those of Mr. Scott. 
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“Doubles” Abolished in Chicago. 

Subscribers and operators of the Chicago Telephone Co. 
have been asked to discontinue the use of “double” in spelling 
out telephone numbers. Sample numbers, with the proper 
spelling are: 

1 as one with rising inflection. 
21 as two, one, with rising inflection. 
22 as two, two, with rising inflection. 

111 as one—one, one. 

100 as one—hundred. 

1111 as one, one—one, one. 

The new order is said to have been based on the results 
of extensive traffic studies. 








Wireless Telephone Used in Mimic Warfare. 

For the first time in United States naval maneuvers the wire- 
less telephone was used successfully in communicating from 
land to ships at sea in the mimic battle just held at San Fran- 
cisco between the state militia and the attacking regulars. Mes- 
sages were exchanged between Maj. A. W. Chase and Capt. 
A. T. Schenick of the coast artillery, while the latter was in 
command of the government tug, Capt. Gregory Barrett, four- 
teen miles out at sea. 

San Francisco harbor defenses resisted a joint attack by 
land and sea in the war game. Following two hours’ fighting 


umpires declared the “Red” army of attack repulsed. 























What the Interstate Consolidated Has Accomplished 


Starting With an Installation of 225 Telephones in Butte, Montana, it Has Spread its Lines Into Three States, 
Serving Over 25,000 Stations—Investment Aggregates About Three and a Half Millions— 
Territory Served is 267,000 Square Miles 


By Byron E. Cooney 
Director of Publicity, Interstate Consolidated Telephone Co. 


EDITOR’S NOTE—What follows is the story of the develop- 
ment of the Independent telephone system of the Interstate 
Consolidated Telephone Co. This corporation has headquarters 
in the center of the Inland 
covers practically all of Montana and a large part of Idaho. 
The story is abstracted from a booklet with the title, “Talking 
a Thousand Miles,” 
which was written by 
Byron E. Cooney, D1- 


rector of Publicity 
for the Interstate 
company, and just 
published. Obvious- 


ly it is very much ab- 
breviated here, owing 
to space limitations, 
‘but enough is _ re- 
tained to give some 
idea of the masterly 
manner in which the 
little 225 station In- 
dependent exchange 
established at Butte 
in 1907, under the 
guidance of Thaddeus 
S. Lane, has de- 
veloped into the pres- 
ent magnificent system 
of the Interstate Con- 
solidated company, 
operating in three 
states, and with mod- 
ern long distance 
facilities to the Pacif- 
ic Coast. It is a story 
of achievement which 
should stir the red 
blood in every man’s 
veins. More, it is 
one of the most strik- 
ing arguments we 
have recently seen for 
the virtues and pos- 
sibilities of competi- 
tive operation in the 
telephone field. 


Far-flung is the 
battle line of the In- 
terstate Consolidat- 
ed Telephone Co. It 
stretches 650 miles 
from the greatest 
wool market in the 
world on the east, the town of Billings, Montana, near the 
Dakotas, to the premier inland city of the United States, 
Spokane, on the west; its long distance connections extend 
to the entire northwestern Pacific seaboard. 

From where its shield is hung against the borderland 
of Canada on the north its exchanges reach 500 miles south- 


Exchange and General Offices 


ward to the very gates of the historic city of Salt Lake. 
3orn in Butte less than four years ago, it inherited from 
the greatest mining camp on earth a virility and spirit of 
progress unsurpassed by any other contemporaneous en- 
terprise in the West. 

Aggressive in its development, but conscientious in its 


Montana 
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Independent Company. 
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stewardship; prog- 
ressive in its  poli- 
cies, but cautious in 
its financial man- 
agement, the parent 
telephone company 
combined every ef- 
fective force of co- 
operation and cohe- 
sion with economy 
and conservatism 
and = success_ has 
been its  guerdon. 
Its strength is an 
object lesson in the 


power of associa- 
tion. 

Today, residents 
of 266,680 square 
miles of inland 


northwest are the 
friends of the In- 
terstate Consolidat- 
ed Telephone Co. 


and its. affiliated 
companies. 
The evolution 


which in three and 
a half years de- 
veloped Butte’s 
000 built or enlisted 
to its service 50 
modern plants and 
200 exchanges, pro- 


duced an_invest- 
“# ment of approxi- 
=. mately $3,500,000 


and created a chain 
of wires a distance 
of one-third the 
breadth of the con- 
tinent, placing all 
under one central 
management, is an 
accomplishment his- 
toric in the indus- 
trial annals of the 


West, and one well worthy of proper commemoration. 
Stop to consider that the consolidated companies had 
for their rival the monster Bell telephone company with 
a claimed physical valuation on its property of $700,000,000; 
and that every dollar necessary for the automatic’s financ- 
ing had to be raised in the communities in which it pur- 
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posed to operate and that it had to fight for every foot of 
ground, every franchise, and every public utility privilege. 
It had to expound the primary benefit of two telepnones 
and it had to preach a campaign of education on the benefits 
of competition. 

Consider these obstacles and the scopé of accomplish- 
ment will be better appreciated. 
But to offset this it had much in 
its favor. Its rival was as stupid 
as it was strong, as moribund as 
it was wealthy, as unpopular as 


it was old and as inefficient in 
its service as it had been secure 
‘in its privileges. 

Two hundred and twenty-five 


telephones did not constitute 
much of an argument for exploi- 
tation, when in September, 1907, 
the Montana Independent Tele- 
phone Co. began to operate its 
switchboard in Butte. Who is 
there who does not remember the 
painful era of panic and money 
famine? Yet it like , 
the green bay tree of the scrip- 

It soon established an ex- 


flourished 


tures. 


Where the Interstate 


change in Anaconda and _ long: 
distance communication was made between the sister cities. 
Deer Lodge and adjacent rural lines immediately joined 
the family. 

In detail the story of the company’s evolution will be 


told. How Helena built its beautiful exchange instigated 
by the Butte builders and assisted by local capital, How 
Great Falls and the adjoining system entered the con- 
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solidation, built a $250,000 home and installed an automatic 
plant. Every little village along the line clung to it like 
a sailor to a life line. 

Meanwhile, eastern Montana had felt the spell of tele- 


phone freedom. Its free companies affiliated with Butte. 
Bozeman, Livingston and intermediate points under one 
management reached west and 


joined Butte’s line at Logan and 
became identified in the consoli- 
dated enterprise. The Montana 
Co-Operative was encompassed at 
Whitehall on the Bill- 
ings on the extreme east readily 
Interstate 
Westward 
telephone 


way. 
became one of the 
Consolidated’s family. 
the course of a new 
empire was laid. Missoula joined 
the popular uprising with a $250,- 


000 plant. The Bitter Root 
Valley southward made another 
link in the chain. A network of 


exchanges in the Panhandle and 
Coeur d’Alene district known as 
the Interstate Limited, connected 
with, and soon became a part of 
Consolidated. Lo- 


with 


the Interstate 
cal capital, 
3utte interests, built and installed a modern exchange in 


Limited Was Born. ; 
co-operating 


Pocatello, making one of the most complete and lucrative 
small exchanges of the system. 

Then Spokane was entered. An automatic plant costing 
nearly a million and a quarter dollars has been built and is 
now in operation under the name of the Home Telephone 


& Telegraph Co. It was opened April 8, 1911, when former 





Present Modern Headquarters of Spokane 





Home and Interstate Consolidated Companies. 

















August 19, 1911. 
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Directors’ Room of 
President Theodore Roosevelt, who was then touring the 
west, touched a golden button and set the machinery in 
motion. On the seventh day of June the Postal Telegraph 
Company’s lines were leased to the Home Telephone Co. 
and 400 miles of wire every Independent 
company on the Pacific northwestern seaboard, connected 
the system with 457 additional towns in which upwards of 
50,000 Independent telephones are in operation. 

The main _ build- _ ; 
ing of this company | | ie —__ 
houses the general 
offices of the Inter- 
state Consolidated 
Telephone Co. and 
is the parent dom- 
icile of the 
of affiliated 
panies. 

Anaconda, 


extending to 


cluster 
com 


thirty 
miles west of Butte, 
smarted 
ditions 
those which had in- 
spired Butte to tele- 
phone rebellion. Its 
12,000 inhabitants 
were naturally  in- 
cessant users of the 
long distance to the 
parent city. Now 
the antiquated 
and non-progressive 
methods of the old 
company became 
more painfully ap- 


under con- 


similar to 


Whitehall, Montana, 


Interstate Consolidated Telephone Co., 





Exchange—Typical 








Spo kane. 
parent after Butte had created a new regime. The plan 
of the Montana Independent to operate there found ready 
response, Anaconda citizens invested freely and in a sur- 
prisingly brief space of time, a branch exchange was es- 
interurban distance line 
The city has today nearly 1,000 telephones 
Here is located 


tablished with an long giving 
adequate service. 
with installations constantly in progress. 
the largest smelter in the world 1,000 tons daily. 

Deer 
further up the 
ley, caught the en- 


thusiasm of its 


Lodge city, 


val- 


built an 
with 300 
w ith 


neighbor, 
exchange 
telephones 


| 


rural connections 






joining ranch lines 
in every direction. 
Twenty-five miles 
east of Butte a little 
tele- 


had 


[Independent 
phone’ system 
been operating for 
the convenience of 
the farmers in the 
White 
It is known as 
the Montana Co- 
Operative Tele- 
phone Co. As the 
Montana  I[ndepen- 
dent had extended 
to Five Mile, Nine 
Mile, Ten Mile, and 
later to Eighteen 


vicinity of 
hall. 


Station. 


Rural 
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Mile, it was short work to connect the Whitehall system 
with the Butte exchange. While this might not seem much 
of an acquisition at the time it was destined to constitute 
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Showing Increase in Territory Covered. 


a connecting link with a mighty chain which was spring- 
ing up in the eastern counties of the Treasure State. 
Helena, the capital city, with nearly 20,000 inhabitants, 
is more conservative than Butte and it at first was in- 
clined to heed the arguments against two telephones. But 
with the advent of the legislative assembly there was a 
universal demand for the Independent. In sixty days the 
number of automatics doubled. The company began to 
build in 1909 and completed the work the same year. A 
substantial one-story building, one of the prettiest ex- 
changes in the state, opened with 1,000 telephones, a special 
train carrying 200 persons ran from Butte to the opening 
and the mayors of the two cities, Butte and Helena, took 
part in the opening ceremonies. Helena’s growth is healthy 
and installation of telephones is continuous. It is ngy... 
operating 2,000 telephones.“ ~ 2 eS Fa 
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3etween Helena and Butte, a distance of 75 miles, the 
two exchanges of Boulder and Basin were promptly in- 
stalled. The long distance traffic is heavy. East Helena, 
Clancy, Alhambra, Jefferson, Corbin, Wicks, Bernice, Elk 
Park and Woodville all have toll stations doing a prolific 
business. The Independents had already planned to get 
into Great Falls and a franchise had been granted some 
time previous. Great Falls lies 100 miles north of Helena. 
It has 23,000 population and is the county seat. 

With the success of the Montana Independent and its 
sister companies assured, the Butte advocates of Indepen- 
dent operation and local capitalists built a splendid ex- 
change building which, with the equipment and plant, cost 
a quarter of a million. Here they now operate 2,000 tele- 
phones and their line to Helena includes eleven profitable 
toll stations. North of Great Falls the Drake system, 
numbering three exchanges and twenty-one tool stations, 
merged its interests with the Great Falls company, which 
thus threw open a line of communication to the Canadian 
border. 

At the present time plans are on foot to extend the con- 
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Illustrating Growth in Pole Lines. 


nections northeastward from Great Falls virtually to the 
line of North Dakota, taking in half a hundred small cities 
and joining with many already established Independent 
exchanges. 

“Fifty miles east of Great-Falls there lies a group of 

















August 19, 1911. 


inland cities waiting only for summer weather to connect 
with the electric city. There are towns of Stanford, Wind- 
ham, Philbrook, Kendall, Lewistown and Giltedge, Moore, 
Forest Grove, Grass Range, Roundup, Melstone, Lavina. 
They already connect with the Interstate’s exchange at 
Billings on the south. Throughout entire northwestern 
Montana there are Independent systems ready to wel- 
come the strengthening influence of affiliation with tne 
companies of Butte and Helena. 

It was only a short time after the formation of Butte’s 
company that the people of Billings hoisted the Indepen- 
dent flag and started a plant. The company was known 
as the Billings Mutual. It had about 1,000 telephones 
working, when the consolidated interests, anxious to ex- 
tend their territory, took it over, built it a new home and 
made it one of the system. 

But there was still another gap between the Billings 
‘system and Eastern Montana. In Bozeman and Livings- 
ton, the people had built exchanges and were operating 
interurban lines. The system touched the Billings ex- 
‘ttremity on the east at Columbus and the west lapped the 
Montana Independent wires at Logan. It comprised about 
200 miles of wires exclusive of its various off shoots. The 
company is known as the State Telephone & Telegraph Co. 
Thirty miles east of Bozeman, Livingston maintained an 
exchange on the same system. The lines of the State 
Telephone & Telegraph Co. extend down to the entrance, 
of the National Park, a distance of about fifty miles. The 
terminal point is at the gateway to the great Yellowstone, 
at the town of Gardiner. This little company occupied a 
strategic position of inestimable value. In securing these 
lines the first great stretch of wire was made, unbroken 
from Butte to Billings, a distance of more than 250 miles. 

Between Livingston and Columbus, the extreme west- 
ern boundary of the Billings system, lay the Big Timber 
Exchange and toll stations at intermediate points, Spring- 
dale, Hunter’s Hot Springs and Gray Cliffs. All these are 
lucrative long distance points with ever increasing traffic. 
Though the organization of each of these various annexed 
systems remained, the original incorporators of the Mon- 
tana Independent either refinanced them or built them 
outright, thus maintaining a preponderance of interest, the 
personnel of which was identical in each company. 

Missoula lies 125 miles from Butte. It has a population 
of over 15,000. The Independents ran a much-needed line 
into the town of Drummond, where an exchange is main- 
tained, and from this point north connected with the in- 
land towns of Helmville, Ovando and Woodworth, in the 
great valley of the Blackfoot, to which as yet only the 
time-honored stage coach carries passengers. 

It was late in the fall of 1910 before the handsome home 
of the automatic was completed in Missoula. Its building 
had been simultaneous with operations in other com- 
munities, and northern and eastern Montana were all be- 
ing built while the Missoula line was in progress. In fact, 
work was everywhere going on with an energy rivaled only 
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by the enthusiasm of the men who made a success in Butte. 
The opening of the Missoula exchange was an auspicious 
occasion, Butte ran a special train and the mayors of 
3utte, Anaconda and Missoula participated in the cere- 
monies. There were speech making and festivities. The 
entire community turned out to voice the popular sentiment 
of rejoicing at the advantages to be had from the competi- 
tion in public utility. 

The Missoula long distance line out of Butte gained an 
early reputation for the distinctness of its transmission. 
Within six months there were 1,800 telephones in the city 
proper, and the Bitter Root Valley was clamoring for a 
line over which it might talk to its local metropolis. The 
same interests which had built a $250,000 plant in Missoula 
began the creation of a series of exchanges, which a glance 
at the map shows like a row of building blocks. 

This story covers a period of only three years. In that 
time the little telephone company which, against the advice 
of even its friends, began with 225 telephones, has reached 
every important city in the Treasure State. It has trailed 
the Northern Pacific 400 miles and the Great Northern 350. 
It has reached out to every adjacent rural community, So 
far we have dealt only with the Treasure State, where dis- 
tances are long and population sparse. The next two 
strides of the Interstate Consolidated cover Idaho and en- 
compass Eastern Washington, the wonderful Inland Em- 
pire. The last move takes the voice to Puget Sound. 

In the Idaho Panhandle, a company known as the Inter- 
state Telephone Co. Ltd., had begun carrying on an In- 
dependent traffic. In a little shack at St. Maries, ten years 
ago, the Interstate company was born. (The growth of this 
concern is fully detailed, showing how it finally developed 
into a comprehensive system covering the Idaho Panhandle 
and ran into Spokane.) 

The Montana builders had meanwhile been looking south 
and west. They saw the desirability of a line into the 
Panhandle from Missoula. This intervening country be- 
tween Missoula and Mullan is a land of rock-ribbed and 
forest-blanketed wilderness. The Bitter Root Mountains 
tower to the clouds and try to defy the passage of man, 
but the Independents were a combative body and they de- 
cided to join Butte and Spokane in the magic bonds of tele- 
hony. A line was surveyed across this 100 miles of wil- 
derness, and then the builders did the most natural thing 
They refinanced, and annexed the Interstate 


in the world. 





Initial Installation of 225 Telephones in Butte Has Now Increased to Over 25,000 in Interstate System. 
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Limited with all its holdings and made this net work part 
of the Interstate Consolidated. This brought them into 
Spokane. 

In taking over the Interstate Telephone Co., Ltd., with 
its several hundred exchanges and stations, the Interstate 
effected a coup of exceptional strategic value. It was the 
connecting link in a chain in which: the city of Spokane 
was destined to be soon the pride of western telephone 
achievement. 

Meanwhile the Independents had quietly slipped into 
the city of Pocatelio and installed a system. The plant there 
is all automatic and about 700 telephones. It has 
handsome quarters and, like every other company of the 


has 


Interstate Consolidated company mentioned thus far, it is 
on a paying basis. It has 20,000 feet of cable, seventeen 
miles of pole line and fifty miles of wire. 

Pocatello has a population of 6,000 people, and lies 200 
miles south of Butte. A _ line been surveyed from 
Whitehall, Mont., south and when the wires are stretcned, 
as they will be at an early date, the towns of Blackfoot, 
Shelly, Idaho Falls, Dillon and Twin 
nected. 


has 


3ridges will be con- 


(The formation of the Spokane Home, with which our 
readers are familiar, is described in detail, as also the con- 


tract with the Postal Telegraph, which gave the system 
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company today, by actual count, owns absolutely 25,320 
telephones. The coast extension gives it physical con- 
nection with 50,000. 

That these telephones represent an enormous earning 
capacity will be seen from the territory they cover. This 
territory was 65 square miles in area in 1907. Today it 
has grown to 266,630 square miles, exclusive of the coast 


extension. 





Mid-State Independent Telephone Association, of New 
York, Holds Successful Meeting. 

The third regular meeting of the Mid-State Independent 
Telephone Association, of New York, just held at the Whit- 
comb House, Rochester, was attended by nearly one hun- 
dred Independent telephone owners, managers and oper- 


ators. Thirty-three companies, operating approximately 


30,000 telephones were registered. Forty-two chief opera- 


tors were present, from the various Independent telephone 


They 


companies of fourteen central New York counties. 



























Cash Investment of $82,000 in 1907 has Grown to About $3,500,000 in 1911. 


with the coast. The booklet closes with the 
following data as to its extent, both physical and finan- 
cial.) 

In January, 1907, “Automatics,” as the Interstate 
people are generally referred to, had succeeded in inter- 
esting capital to the extent of $82,000. When a year had 
passed by they had increased this to $720,000, or nearly 


connection 


the 


million. 


three-quarters of a One year later the men 
behind took pride in the fact that their investment 
amounted to $1,340,000. It grew to $1,716,000 in twelve 
months more. In January, 1911, the amount of capital 


invested in the holdings of the Interstate Consolidated 
Telephone Co. reached the handsome total of $3,453,000. 

Seventy-four line the company’s 
1907. Two years later this had grown to 2,710. 
Now the long distance lines of the company reach 3,600 
miles, exclusive of its connections west of Spokane. 

In the increase of its telephone stations the manage- 
_ment takes a pride that is almost sentimental. It 
to refer to its modest and much pitied 225 
with which the Butte plant started in 1907. 
to a system of 2,500 in 1908; 9,000 in 
year 1910 to a total of 14,700. 

The year 1911, though at present writing only begun, 
marks a giant stride of the automatic development. The 


miles of pole was 


boast in 


loves 
telephones 
This grew 
1909, and in the 


held a technical meeting of their own, presided over by 
Mrs. E. S. Craig, of Rochester. A splendid growth of busi- 
ness was reported in every district represented. 

One of the important addresses delivered was that of 
E. H. Letchworth, of Buffalo, showed the strong 
trend toward supervision of telephone companies by com- 
mission. 


who 


He threw much light on the powers and scope of 
the New York Public Service Commission. 

Carlos P. Osgood, of Shortsville, discussed “Village and 
Rural Their 
Management,” in a very interesting and convincing man- 
ner: Raymond Bissell, of Buffalo, talked on “Collections” 
and B. L. Moore. of the Federal the 
topic of “Pole Preservation.” 


Telephone Companies; Development and 


company, handled 

The chief operators also met at the Whitcomb House. 
At their meeting H. E. Bradley, of Philadelphia, secretary 
of the Eastern Traffic Association, talked on “Telepnone 
Operation.” He dealt with operators’ problems, the oper- 
ator’s relation to the public, methods of handling the “tele- 
phone crank” and the best way to mollify the irate sub- 
scriber who complains of “rubbernecks” when not “rubber- 
ing” himself. 

Practical discussions followed all the addresses and the 
gathering proved to be the busiest and most valuable to the 
members of any yet held. 

















How Publicity Helped to Raise Rates at Jamestown 


The Same Old Story of a Limited Franchise and High Development Competing with an Unlimited Opponent— 
Failure to Receive Justice at Hands of City Officialsh—J. H. Wright’s Decision to Carry the Case 
Direct to the People, and Skillful Publicity, Win Out 


By Ernest Cawcroft, 
Special Counsel to Public Service Corporations, Jamestown, N. Y. 


Jamestown, in western New York, is a city of more than 
thirty thousand people, surrounded by a chain of thriving 
agricultural communities. 

The Bell company has operated within the city for a score 
of years. Its franchise was granted without any restrictions 
in a day when the people welcomed the coming of the tele- 
phone as The Home Telephone Co. was or- 
ganized a decade ago to afford, by means of competition, re- 
lief from the Bell monopoly. But the rising tide of radicalism 
impelled the Common Council to insert marked restrictions in 
the franchise. 

While the Bell corporation held Jamestown in its grip, tele- 
phone users were so few that the possession of an instrument 
was a badge of social distinction; within five years after the 
Home company entered the competitive 


a miracle. 


just the relations of .public service corporations to the 
common good. 

Mr. Wright read the franchise granted his company; he 
looked for the franchise granted the Bell—and none was 
to be found. The monopoly remained in the streets of 
Jamestown by right of user, freed from the restrictions 
of radicalism. 

He was confronted by the public, the Bell and the Com- 
mon Council. He satisfied all, and finally raised the rates, 
to a point where additional subscribers meant profit, not 
loss. 

The provision in the Home company’s franchise for pur- 
chase by the city meant to Mr. Wright that the citizens 
intended to compete with the Bell monopoly even if they 
had to enter into the telephone business. 





field there were nearly as many telephone 
patrons in the city as taxpayers. Until 
competition arrived, Jamestown had few 
connections with the outside towns. 

But the Home Telephone Co. 
entered the field under a restricted fran- 
chise, to compete with the Bell company 
operating under a blanket grant. 

The Common Council has no control 
over the Bell. But the aldermen fixed the 
rates of the competing company and then 
they inserted a provision giving the city 
the right to purchase the plant for a sum 
“10 per cent. in excess of the constructive 
cost.” 


had 


Thus the telephone situation fell an easy 
prey to politicians in Jamestown. The 
service suffered while the ward statesmen 
waxed eloquent. The public leaders were 
willing to do anything but help the compet- 
ing company by affording it enough rev- 
enue to meet the demands of the public. 








He took the people at their word. The 
company, following a series of reports 
and negotiations, offered to sell to the 
municipality. While doubt prevailed as 
to the meaning of the phrase, “10 per 
cent. in excess of the constructive cost,” 
it was tentatively agreed that it should 
mean 10 per ‘cent. in addition to the 
figure fixed by an expert and responsible 
audit and appraisal company. 

The appraisal was made, the amount 
and irate citizens threatened in- 
junction suits. The Home company of- 
fered to pay the fee of any reputable 
lawyer who would submit a_ written 
opinion declaring that the city of James- 
town had the constitutional right to is- 
sue bonds for, or enter into, the tele- 
phone business. 

The mayor urged the purchase of the 
Home system; but his corporation coun- 
sel submitted an opinion to the Common 


fixed, 








But local pride helped the Home com- 
pany, and it increased its business from 
year to year. The zest of competition prompted the Bell to 
introduce the handy solicitor and its business grew apace. The 
Home company entered so many places where no telephone 
had gone before that the patrons were educated to use it as 
a necessity; and in many instances they became subscribers 
of both companies. 

The Bell charged what it pleased, what the traffic would 
bear, for a few hundred subscribers; the Home Telephone 
Co. was permitted to charge a fixed rate for an 
increasing patronage. 

But the day came when prosperity struck at the vitals of the 
load. The increasing cost of materials made a financial 
burden out of every new subscriber. 

“The peak of the load” had been reached, and the Bell 
was making money with its hundreds of subscribers, while 
the Home was losing money with its thousands of patrons. 

Then John H. Wright entered into the affairs of the 
Home Telephone Co., of Jamestown. He _ went into 
Jamestown to do business on broad-gauged principles and 
how he succeeded with his corporation is a story that 
should be followed by students of the movement to read- 


ever 


Ernest Cawcroft. 


Council that it had no right to issue 
bonds for the purchase of the plant, or 
to operate the system even if acquired by other means. 

But the Home company and the people of Jamestown 
were pledged to telephonic competition, and the campaign 
took a new tack. 

Prior to the negotiations for the sale of the Home 
system to the city of Jamestown, General Manager Wright 
announced his intention of raising the telephone charges 
to a paying basis on a fixed day. The decision of the 
appellate division at Rochester stayed his hand two days 
before the increased rate went into effect. 

Now there was nothing to do but abide events and make 
a plain appeal to the people of Jamestown. Lawyers had 
wrangled and courts had decided, but the people of James- 
town as a court of appeals was the only body that did 
business in a way that preserved telephone competition. 

A committee of citizens and officials, during the early 
stages of this telephonic campaign, had disagreed and made 
no final findings as to the merits of the demand of the 
Home company for increased rates. The Common Coun- 
cil took no favorable action, but directed the corporation 
counsel to protect every technical right of the city. 
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The courts were hearing arguments and reading briefs, 
while the “peak of the load” had passed such a point that 
the Home company refused to take any more subscribers. 
Everybody wanted the telephone he could not get, and 
the Bell was not able to relieve the burden. 

Then another committee was appointed and with the 
assistance of an expert auditor, it reported that the rates 
allowed the Home company under its franchise were not 
sufficient to meet the operating expenses, take care of the 
depreciation and provide the extensions demanded by the 
increasing number of patrons. 

The aldermen wrangled and the demagogues raved, when 
this report was presented. But the people of Jamestown 
had now passed through fifteen months of this agitation, 
and they decided it was time to think over the problem, 

The Common Council finally granted the increase and the 
mayor vetoed the 


that they had induced the coming of the competing system: 
and that they were responsible for its preservation. They 
were told that a continuance of existing rates meant an 
elimination of competition invoking consolidation and mo- 
nopoly rates in the end. They were told that insolvency 
at fixed rates meant a Bell purchase with unrestricted rates. 

The people were asked to write to the newspapers and 
to the general manager relative to the proposed increase: 
in rates—and they did. Thus the principles or prejudices 
which guided the minds of those opposed to the increase 
were secured—and explained and answered. 

“The peak of the load” was the real difficulty to explain 
in cold type. It is clear to telephonic experts, but the 
people had been fed upon the Standard Oil publicity de- 
claring that combination, larger service and more patronage 


precede greater profits with lower prices. 
The people knew 





resolution. Even 
the aldermen who 


IT IS UP TO YOU 


that the street rail- 


DAILY TELEPHONE TALK} 22 made more 





carried the resolu- 
tion could not be 
persuaded to pass it 
over the executive 
veto. 

There was a lull, 
additional _subscrib- 
scribers were refused 
and the burden of 
service demanded by 
a totality of sub- 


—THE PEOPLE 


The Common Council wante the people to decide the cine question Wh: 
doe not you the people, take the counci A - its word ¢ hy wot tusist that the 
 bageardn au clection next Mooday nig' 
hus on mpany has offered to sell to Z ‘ty for the sum of $286,000, which is 
ten p cont less than the amoant to which it is entitled wader the franchise Why 
not vote en the proposition / 


If you carry the purchase proposition the people can fix their 


“nes DO NOT BE DECEIVED 





But thie is « good time not & be misled. Do aot be deceived boyfie ate 
officials hose love for the ple is so anak! ‘ann they offer t y the com 
pany $414,000 for property which the company ie willing to sell ‘to y 4 city for 


}286 000 
“4 be deceived by these iutereste and influences which seek to sell the plant 
to the city at such a high Gigare that the city in possession of the plant will becom. 
peiled to charge more for telepboves than the corporation with oo loos 
to rates 

Aimidat the cubtestage resolutions of rivals and the talk of politicians, keep 
these business facts in min: 
A raise on rates or purchase by the city; 
A raise in rates or consolidatio: 
Are the elternatives which are forced upon you aod this ‘company by the very facta 
of the « 
Why pot meet the situation like aaa. not in fairness to yourselves, the 
city and the company take some definite acti 


Now is the time for frank talk > the ont end | tant the people of 


jamestown may be im ~~~. with t 
oak That the Home pene Company cand - ome pny op- 
id 
epecial comnmnttaces & be nd Okeriin that tact 





That if the Home Telephone Company continues to be co 
@ueten on the present non. ying + vental basis, either IL da 
benar? j @ receivershi’, remust fol ian eee 

(A) means in- 
creased eae increasing ee i local py tol service. 


(B) f this t either 
1 rival wi will wi it 
ahey of high wk wi r~ competition pure! by tl ae 
Side expemse of epelom. 








or 
lied to increase the ra’ 





the people of 
Therefore ® rates? And will those rates bebigher or lower 
than the moderate wate LA Ags te oe sustain 
competition ? Bo the poopie of Jamestown take ee penton, i 
they wil! decline to the Home Compeny Go whet they 1 be 
compelled to do should the municipality purchase ? 


These a: 
Facing the Facts o'imesiowa must ince just ne 
hich the Home i Selaphene Company has been compelled to 


ene we | — three y 
lay we as’ an enprareaieed discussion of the mutual situ- 
tion confronting both the people and the company ? 


THE HOME TELEPHONE CO. 


profits out of a great- 
er number of pas- 
sengers at the fixed 
rate of five cents. 
The people knew that 
the city, as the owner 
of the water plant, 
made larger profits- 
out of more patrons 
because ~— “overhead 
expense” did not in- 
crease in proportion 





scribers, all out of 


THE HOME TELEPHONE CO. 

















proportion to the lit- 


HOME TELEPHONE RATES. 


Following is the schedule of rates which 
we request: 
Single line business telephone, per annum $36.00 
30.00 
24.00 


Home Teleohone Co. Bulletin 


A representative of the Home Telephone Company addressed the Fal 
coner Busines’ Men's Association on Monday evening relative to the tcle- 
phone situation sod in answer to a query propounded by ene of the members 
present as to why it costs more per telepbone to operate 3,000 le 
phones, gave the follo wing illuctration 


tb a certarn faetly (sey of four wem 


to the patronage 





MORE BUSINESS 
AND NO PROFITS 


“We make our profits out of the strap-bangers,remarked a street cat manager 
That ts pe where the telephone aiders from every other business —there can 
be no — ‘hanger! 
‘wspaper can afford a aew press for three thousand subscribers—and the 
_ thousand ‘s clear money. 
company invests in a hundred-passenger car —the filty passengers 
ee. ine nthe isle are all profit 
pays $100 rent to do a thousand dollar business a month—when he 
does filteen bi hundred a month the rent expense proportionately decreases 


BUT, BUT, BUT, 


the Home Congeny butlds a switchboard for two thousand and the council fixes 
the rate oo that basis. 










With your bill for telephone rental this quarter we inc!osed a postal card 

on which was printed three questions: “D> you favor an increase in rates?” 
“Do you favor city> purchasing?’ Do you favor sale to Beli?’ A large 
sumber of our subscribers have sent in their replies and thore who have not 
are requested to do so at ones. If you are against the raise say so. We have 
placed our side of the case before the public to the best of our ability and now 
it is up to the people to decide what the future of the Home Telephone 
shal! be. You can help decide this important question by answering 
the questions and returning the postal card at once. The Mayor and Alder- 





ae ene ted. 


the cry when it does. 


Then it secures the third thousand and the city does not want the first 
thousand to ey anything for tbe additional thousand subscribers with whom ¢ 


company builds a switchboard for two thousand and it pays; but when 
itis compete spits build an additional switcuboard for one thousand and more sub- 

‘This is the situation i 8 nutshell. The Holme Telephone Gompany can- scribers, it does 
not deliver the goods at the oid contract price, and as a result have a special 
agent Calling on ail ther eubseribers renewing their cootract op an equitable 
baw 


Not pay. 

You ash the Home Company to mate this investment without a raise in rates. 
Can a grocer deliver goods to two hundred as cheaply as to one hundred a 
The Home cannot carry sirap-bangers—“Get off the line— I'm using it,” ts 


bose who want the Home Telephone and cannot get it should think this 








HOME TELEPHONE CoO. 


matter over. 


men wil) hardly dare ignore the wishes of a majority of the telephone patrons 
of Jamestown. 


The Home Telephone Co. 





tleness of the fixed rates, threatened the solvency of the sys- 
tem. The franchise rates had been fixed for one thousand 
subscribers but every patron was now accessible to three thou- 
sand, in fact. 

The people had now thought it over, and General Man- 
ager Wright decided to tell the citizens of Jamestown the 
whole story. 

Tables were prepared and published showing the rates 
before and after the coming of telephone competition. It 
was demonstrated in type that the people were paying only 
about 10 per cent. more for both telephones, and with 500 
per cent. more subscribers, than they had paid for the Bell 
alone. 

The people were told of the increasing business in every 
town of thirty thousand due to the construction of lines 
connecting the adjacent villages, and to stimulating the 
development of mercantile trade by a centrifugal economic 
force. 

It was impressed upon the people, in Lawson-like broad- 
sides, that telephone competition had cut the rate to Buf- 
falo and other cities by more than 50 per cent. 

The people were informed that this was their matter; 


Specimens of Display Advertising Employed in Rate 
Campaign in Jamestown, N. Y. 








The Home Telephone Co. 
a 





“Why, then,” they argued, “should this telephone com- 
pany ask for higher rates than it accepted in its franchise, 
when more patrons mean greater profits to public service 
corporations?” 

And this was the question which the company was com- 
pelled to make clear to every patron, many of them using 
the Swedish language as their common speech. 

This explanation took some ingenuity, more large type, 
a dozen of broadsides in Brisbane headlines, and a variety 
of comparisons designed to illustrate in concrete fashion 
“the peak of the load” problem. 

Here the question pivoted and here the battle was won. 
Make the “peak of the load” question clear to your sub- 
scribers before you ask their aldermen to grant an increase 
in the franchise rates. 

The science of telephonic rates had been drilled into 
the public mind and then open discussion was invited. 

The Chamber of Commerce held a symposium in the City 
Hall and a committee of citizens went down stairs to in- 
vite and secure the presence on the stage of the mem- 
bers of the Common Council. 

The discussion waxed warm. The Mayor stated his 














August 19, 1911. 


views in favor of public ownership, and was applauded. 
The president of the company told the facts surrounding 
the Home company and warned the people that they must 
meet the problem of allowing a living rate under compe- 
tition or pay a higher rate under consolidated monopoly. 

There were more communications to the press and addi- 
tional broadsides from the company. The remarks of in- 
dividual aldermen against the proposition of the company 
were made the subject of large-typed argument. 

The critical stage of the campaign had been reached; 
and the Home Telephone Co. took the unprecedented 
course of sending return postal cards to every subscriber, 
requesting a vote on public ownership, consolidation with 
the Bell, or an increased rate somewhat proportionate to 
the two thousand subscribers served in addition to the 
one thousand expected patrons on which basis the rates 
had been fixed. 

There were votes for municipal ownership and there 
were stragglers for Bell consolidation; but the majority fa- 
vored the increase. 

The question had been put up to the real parties in in- 
terest, not the demagogues without telephones or to the 
politicians with free telephones, but to the people who were 
to pay the increase. 

The frank publicity campaign of the company had won. 
The good sense of the people responded to this sign of 
confidence. 

The aldermen had been hearing from the broadsides and 
they had read the replies on the return postals. They 
voted the increase; the Mayor vetoed the resolution as he 
did in the first instance; and the aldermen carried the 
resolution over his veto, as they did not do before. 

The man who carried forward this campaign with per- 
sistent energy is General Manager John H. Wright. He 
believes in corporate publicity. He knows that secrecy 
fails. He is convinced by the experiences which this story 
outlines that competition in the telephone business is to 
be preserved by proper and persistent appeals to the fair 
mindedness and good sense of the American people. 





Joplin Home Uses Display Advertisements in Newspapers 
to Emphasize Benefits of Competition. 

The Home (Independent) Telephone Co., of Joplin, Mo., 

has just completed a series of quarter-page display news- 
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paper advertisements which, it is stated, have been pro- 
ductive of very satisfactory results. The first of the series 
was an announcement of important information to fol- 
low, with an injunction to the reader to watch that space 
during the next ten days. 

Following this came each day a short and pointed ser- 
monette on what competition has accomplished for the 
telephone user in Joplin and Jasper counties. The character 
of these advertisements is fairly well shown by the two 
here reproduced. The slogan: “Remember, you are _ in- 
debted to us for low rates, whether you patronize us or 
not!” was repeated frequently, and is a catch phrase which 
is very effective. 





New York Bell Resists Connection with Private Exchange. 

The New York Telephone Co. is resisting an effort of the 
State Industrial School of Industry, Monroe county, to se- 
cure from the Public Service Commission an order compelling 
the connection of the Bell lines to the school’s private tele- 
phone exchange. It contends that private ownership of equip- 
ment would demoralize the service, but was compelled to 
admit that if the equipment were just as good as that in 
use by the company, and maintenance up to the company’s 
standard, there could be no reasonable objection to con- 
necting with a privately owned plant. 





Practical Application of “My Partner—The Telephone.” 


Recently a grain salesman called at the Bangor pay station 
and paid tolls amounting to six dollars, says Telephone Topics, 
published by the New England Telephone & Telegraph Co. 
He got his idea of the use of the telephone in obtaining orders 
from an article entitled “My Partner—the Telephone,” pub- 
lished a few months ago in “System,” and written by Fen- 
wick C. Atwell. This paper appeared in full in a recent issue 
of TELEPHONY. 

As a proof of this man’s ability to sell goods over the tele- 
phone, he said that by spending a little over $12 in Machias 
a week previous, he was able to sell 42 carloads of grain. 





President Vail is credited, along with other trust heads, 
with having good intentions. But did Mr. Vail ever meditate 
upon the use to which good intentions are put, in a certain 
place, as paving material? 
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Monopoly Worries UEGIE 


because the people of this agg have the use of two telephone systems. The would-be monopoly does not 
understand this matter rightly. majority of the people in this district only use cad telephone and that 
is the Home, which nde oe by public- spirited citizens as a.relief from the cppucndion of this same 
would-be telephone monopoly. 














We tave more residence telephones in Jasper County than the entire 
subscription list of any other company. The average citizen uses only 
one telephone and that ts the Home because he gets 
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EXCHANGES: INDEPENDENT 
Joplin, Purcell, 
Webb City, Al 
Carthage, Neck City 
Carterville. and 
Oronogo, Carl Junction 


KINLOCH AND KANSAS CITY HOME LONG 
DISTANCE CONNECTIONS. 
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The Would Be Telephone 
Monopoly Is Worried 


Because they say the people of this district arc 
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i I I J obliged to get 
MED sir service OR DOUBLE EXPENSE” 
The monopoly theory does not fit the facts. 
AN EXAMPLE: 
Before Competition. ~—NOW— 
The would be Monopoly rate (after competition) 


Home rate, five cents. 
Their rate, nothing. 


to Webb City 
twenty-five cents per message. 


If our fie was nothing, would the monopoly advocates give a premium with every message? 
Remember! you are indebted to us for low rates whether you patronize us or not. 
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NLOCH AND KANSAS CITY HOME LONG 
DISTANCE CONNECTIONS. 


(Continued in tomorrow's paper-) 








Display Advertising Advantageously Used by Joplin Home Independent. 
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C. J. Sinsel Gives Inside Facts Regarding Sale of Boise, 
Idaho, Independent to Bell. 

In the July 22 issue of TELEPHONY, the sale to the Rocky 

Bell Telephone Co. of the Independent Long 

Idaho, fully set 


Mountain 
Distance Telephone Co., of Boise, 
forth, together with some caustic comment upon the state- 
ment published in the local papers at that time, and which 
was signed by C. J. Sinsel, general manager of the Boise 


was 


company. 

From a letter just received from Mr. Sinsel, it appears 
that this paper did that gentleman a gross injustice in the 
matter. He declares flatly that he had nothing whatever 
to do with either the sell-out or the statement; that he 
had actually succeeded in underwriting the bond issue of 
$200,000 referred to, which would have given the company 
all the funds it required to maintain its successful opera- 
tions; that the underwriting proposal was thrown aside and 
rejected by the other officers of the company, who con- 
trolled it; that they then completed negotiations with 
the Bell officials for the sale of the property; and that the 
statement purporting to have been signed by him, and so 
published, was actually written by Van Cott and Barber, 
attorneys for the Bell interests. 

It is of interest here to again recall that Van Cott was 
the president of the Utah “Independent” Telephone Co., 
of Salt Lake City, which had been masquerading as a real 
Independent for some years before its spectacular “sale” 
to the Rocky Mountain Bell a few weeks ago. 

The men who, Mr. Sinsel declares, actually engineered 
the sale and permitted the publication of the infamous state- 
ment referred to were, with their stock holdings: E. H. 
3eggs, 505 shares; A. J. Swain, 275 shares; J. S. D. Manville, 
200'%4 shares; and H. E. Neal, 405 shares. Their holdings 
totalled 1,385!14 shares, a safe majority of the outstanding 
2,035. Swain was president, Beggs was vice-president, and 
all four were directors. 

Mr. Sinsel states that the minutes of all stockholders’ 
and directors’ meetings to close up the deal were written 
out in advance by the attorneys in the case, and were after- 
ward confirmed by a majority of the board or of the stock. 
The minority stockholders, he asserts, had no voice in the 
matter whatever, and are now taking steps to have the 
sale set aside as being made in an irregular manner and 
without their consent. 

An audit of the books, made by a well known firm of 
accountants, on which the floating of the bond issue was 
conditioned, tallied very closely with Mr. Sinsel’s 
financial reports, as of December 31, 1910, and showed the 
company to be in sound, going condition. If further evi- 
dence were needed regarding the acceptance of the under- 
writing proposition by a Chicago bank, it is found in the 
fact that suit for the agreed upon commissions and interest 
has been brought against the Independent Long Distance 
company by those concerned in the deal. 

Mr. Sinsel closes his letter with the statement that “at 
the present time the people in the Payette Valley, as well 
as in ail districts occupied by the Independent Long Dis- 
tance Telephone Co. outside of Boise, are planning to re- 
organize and continue Independent telephone companies, 
and their venture is sanctioned by a majority of the busi- 
ness men of Southern Idaho.” This bears out similar re- 
ports received by TELEPHONY from that section, and augurs 
well for the re-establishment of competition in the field 
which the Bell apparently fatuously flattered itself was to 
be again consigned to monopoly. 

In conclusion, TELEPHONY wishes to state that, in print- 
ing its previous account of the Boise sale, it published what 
it believed to be the facts in the case. Mr. Sinsel had been 
a welcome visitor at this office and it was difficult to con- 
ceive him as a prime-mover in the miserable transaction. 


own 
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In’ the face of the statement bearing his signature, how- 
ever, and in the absence of any evidence to controvert it, 
but one conclusion was possible. This paper is particularly 
glad to right Mr. Sinsel in the eyes of the telephone field 
and to place the situation in the proper light. It has every 
confidence that, with his aid and competent advice, the 
minority stockholders who have been left stranded will 
not only be able to secure redress in the courts for the 
wrong done them, but will reorganize and carry on the 
telephone business even more successfully than in the past. 





Growing Importance of Independent Service in Chicago 
Recognized by Chicago Tribune. 

The growing importance of the Independent telephone 
service of the Illinois Tunnel Co., in Chicago, and its per- 
manent character are being recognized more and more as 
its field is extended. The Chicago Tribune has now installed 
an automatic private branch exchange and is making a 
special drive for business in the want advertisement de- 


partment among Independent subscribers. It is now dis- 





HE Chicago Tribune 

wishes to announce that 
it has installed in its Want 
Advertising Department, The 
Automatic Telephone Service 
to meet the demands of Automatic 
Subscribers. 


The Tribune isthe first Chicago newspaper to make 
this addition to its already well established tele- 
phone want ad service. Thousands of people market 
through the medium of The Tribune's Wonderful 
Result-Producing want ad section year in and year 
out. They advertise for help, domestic, office or 
factory: they buy. sell or exchange real estate; rent 
a room, an apartment or a house and supply innum- 
erable other personal and business wants. Those 
who have neglected to take advantage of its great 
buying and selling power should do so now. 


Call Automatic 43-121 


and an ad-taker will not only receive your order, 
but will assist you in every way possible. You 
will find this method of placing your order 
not only a convenience, but a time-saver ‘in your 
busy hours. Try it today. 


Che Chicago Tribune 


THE WORLD'S GREATEST NEWSPAPER 
(Trademark Registered) 


Bell— Central 100 Automatic — 43-121 














Chicago Tribune ‘‘Boosts” Independent. 


tributing widely an attractive folder, here reproduced, which 
is printed in red and green on a buff paper. The folder 
urges the employment of the Independent telephone for 
placing want advertisements, although printing the Beil 
telephone number modestly in one corner. 





May Use Postal Lines Out of San Francisco. 
Although not definitely arranged, it is understood that 
negotiations are pending between the Postal Telegraph- 
Cable Co. and the Bay Cities Home (Independent) Telephone 
Co., of San Francisco, whereby the telegraph company’s 
lines will be utilized for long distance telephone purposes 
between San Francisco and Sacramento. 

















Progress in the Railway Telephone Dispatching Field 


Interesting Details of New Work Being Done on Big Four Route, Contributed by C. S. Rhoads, Jr.—Photographs 
Showing Arrangement of Offices at Indianapolis—Six Lines Enter One Office, More Than at Any 
Other on Record, All Equipped With Sandwich Selectors 


Much New Work on Big Four Route. 

3y C. S. Rhoads, Jr., Engineer, Sandwich Electric Co. 

The Big Four Route has completed the rearrangement 
and improvement of several relay and division offices, the 
‘work having been done under the general instructions and 
supervision of W. W. Ryder, general superintendent of tele- 
graphs, New York Central Lines West. 

The offices of the Big Four at Cincinnati, “PD” the gen- 
eral office; Cleveland, Springfield, Ohio, Riverside, Ohio and 


lo 





Indianapolis, is the largest and busiest office on the sys- 
tem. 
radiates from Indianapolis are handled through this office. 


The messages and reports for the entire system that 


Four telephone dispatching circuits enter this office for 
test at the present time, and two more will be added when 
the P. & E. division is equipped. Telephone message cir- 
cuits will also come in here as fast as they are installed. 
The first will be the 
being equipped. A 


Indianapolis-Cincinnati circuit, now 


wire chief has been installed here to 


) 
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Telegraph Office, Union Station, Indianapolis—Six Lines Enter, All Equipped with Sandwich Selectors. 


“AB,” the general telegraph office at Indianapolis, have 
been refinished and rewired at considerable expense. New 
telegraph tables and new equipment were installed at these 
points. The switchboard equipment is of the most modern 
and improved type, a standard Western Union board with 
spring jacks for the telegraph lines and a toll test panel for 
telephone lines. The testing equipment consists of tele- 
phone set, test cords and plugs, with voltmeter and milli- 
ammeter arranged so that all the usual and desirable tests 
can be made on both telegraph and telephone circuits. 
“AB,” which is located in the general office building at 


look after the testing and trouble. It is expected that wire 
chiefs will be appointed at the other division offices in the 
near future. 

Another busy office in Indianapolis is the telegraph office 
in the Union Station, operated by the Union Railway Co. 
All dispatchers’ and message circuits enter here from all 
roads entering Indianapolis. Train orders are delivered 
to train men here. 

There are fifteen divisions of the Big Four Railway, 
Pennsylvania Lines, C. H. & D., Illinois Central, L. E. 
& W., Monon, Peoria & Eastern, Vandalia Line, and In- 
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dianapolis & Vincennes that receive orders here so that for 
a busy office it has few equals in this country: As most 
of the roads centering here are single track, consequently 
a large amount of train order work is required. 

At the present time there are more selectors in this . ffice 
than at any on record. Four on the Big Four, one on the 
L. E. & W. and one on the Union Railroad—an inter- 
communicating circuit—a total of six lines, all Sandwich 
instruments, there being no others in this office. 

The photographs show the general scheme of wiring and 
the arrangement of these offices, “AB” and “UN.” 

A special feature at “UN” is an annunciator which lights 
a lamp and rings a bell each time a call is received on a 
telephone circuit. The bell gives a short ring to attract 
attention and a lamp in a suitable cabinet shows, by the 
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New Switchboard at “A B” Office of Big Four. 





number painted on the front, what circuit is calling. The 
lamp is restored by a push button at the table where the 
telephone for that particular circuit is located. Also at one 
table are a jack box and push buttons so that one man when 
alone in the office can answer all calls from the one posi- 
tion. This annunciator is so successful that the general 
superintendent, H. F. Haughton, has one in his office, as all 
four dispatchers’ lines enter there. 
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Telegraph Tables in “A B” Office, General Offices of Big Four 
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The superintendent of telegraph, C. S. Rhoads, whose 
office is in the Union Station, can listen and talk on any 
of the circuits. A short line connects with “UN” and the 
switching is done there by means of a cordless jack box. 

The Kellogg “booster” transmission is used on all cir- 
cuits entering “UN” and the transmission on these lines, 
which are heavily loaded, some having 45 instruments, is 
much better than is ordinarily obtained on straight toll 
circuits of the same length and size of wire. 





To Install New Toll Call System. 


Superintendent of Construction Owens, of the Columbus 
Citizens’ Telephone Co., of Columbus, Ohio, is preparing 
to install the combination manual and automatic toll call 
system between the central station in Columbus and all of 
the important towns surrounding it. The system has been 
in operation between Columbus and Lancaster, London and 
Newark with complete success, and it will now be ex- 
tended. The apparatus will be installed between Columbus 
and Mt. Vernon, Chillicothe, Circleville, Washington C., 
H.; Springfield, Marysville and Delaware. The plan of 
the system is unique, as it connects the manual and auto- 
matic switchboards of the two exchanges connected. The 
calling can be.done only manually from Columbus, but 
can be done manually or automatically from the other end 
of the line. 





National Advertising in Independent Directory. 

One of the interesting features of the latest directory 
of the Citizens Telephone Co., of Higginsville, Mo., is the 
advertisement of the Loose-Wiles Biscuit Co., which ap- 
pears on the front cover of the directory. In answer to a 
query made by TELEPHONY as to how this national adver- 
tisement was secured, W. R. Journey, secretary and man- 
ager of the company, replied that he joined with the Kansas 
City Home Telephone Co., in furnishing a certain amount 
of circulation, which seemed to offer to the Biscuit com- 
pany sufficient inducement for advertising in the directory. 
This idea should prove of value to other companies, as it 
seems quite possible that a good income could be worked 
up along this line. 

Other advertisements appear at the bottom of each page 
throughout the book, with a few full page inserts. 
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Batteries Quickly Run Down. 

We have about forty telephones of a certain make. 
These will run the batteries down in two or three months. 
Ten were shipped back to the factory, and about five were 
returned O. K. The manufacturers were unable to ex- 
plain what the trouble was. The transmitter comes up 
good as long as the dry cells last. When the batteries 
are removed from the telephone they are always burst 
open. 

A low resistance transmitter is a frequent source of short 
battery life. A transmitter which pulls a quarter of an ampere 
will talk loudly, but will run the battery down before very 
long. We suggest that you make a test with an ammeter of 
standard make to see what current is actually required. Do 
not use the pocket ammeters designed for cell testing, as they 
have too high internal resistance to give true readings in the 
transmitter circuit. This is all that we can advise without see- 
ing a defective telephone. 





Phantom to Outlying Stations. 

If you could suggest something to cover cases like 
ours, which would be practical, inexpensive in original 
cost and maintenance, it ought to be of use to others 
as well as to us. We have a magneto exchange and 
would like an equipment to handle several grounded 
lines. to be centralized at points (A, B, C, etc., in Fig. 
1), five to ten miles from the main exchange, so that 


Queries on Theory and Practice 


By Arthur Bessey Smith, E. E. 





MAIN EXCHANGE 





NOTE- 6 TO 10 LINES FROM A,.B.C WITH SEVERAL GROUNDED TELEPHONES ON EACH 





installation and operation of phantom circuits have been 
published. The best remedy of all is to raise your rates— 
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Fig. 2.—Phantom Solution of the Problem. 


then you can give first class, efficient service the right way. 
Don’t believe it can’t be done. 





COMMUNITY OF INTEREST! That’s the idea. And 
it is more essential to progress in the telephone business 
than in any other. TELEPHONY’S main reason for exist- 
ence is that it is constantly striving to maintain that com- 
munity of interest. Give us the news from your section. 
Your co-laborers want it and can get it only through YOU. 





Memphis, Tenn., Independent Advertises Long List of Toll 
Connections Recently Added. 

The Memphis (Independent) Telephone Co., Memphis, Tenn., 
is rapidly extending the scope of its long distance connections, 
while not neglecting the building up of its local service. In a 
recent issue of the Memphis Scimitar, the company carried a 
half-page display advertisement showing the new towns added 











Fig. 1.—Layout of Stations and Central Office. 


the main exchange could connect each to each, or to 
the main exchange over a metallic trunk. 

As there is a 3,500 volt series arc circuit in the town 
we can use no grounded lines, but must take these 
metallic to beyond the city limits and put in repeating 
coils. These are expensive because of burn-outs, and 
to build metallic circuits is too expensive to get the 
business under present conditions. 


From your letter we assume that your are looking for 
some automatic switch which will enable the operator in 
the exchange to select, connect and ring any of the party 
lines diverging from any center, such as A, B, etc. You 
would also require some device which allows any one of 
those lines to occupy the trunk line to the exclusion of 
others. We are furnishing you the names of manufacturers 
of switches designed for this precise purpose. The switches 
require relays and magnets which are as subject to burn- 
outs as the repeating coils to which you object. Efficient 
protective apparatus, properly installed, however, should 
miminize the risk of burn-outs. Lastly if you .try to 
work from six to ten rural party lines on one trunk, the 
service is likely to be poor, because so many: people will 
have to use the same circuit. 

If for any reason the switches do- not meet your re- 
quirements we see no objection to the use of well made 
repeating coils. We suggest that you install phantom cir- 
cuits as indicated. by .Fig. 2. In.this way four wires will 
take care of three circuits. You can use as many of these 


combinations. as necessary. to take care of your.subscribers. 
Further details regarding the essentials of the successful 





to its connections. 
Florence, Ala. 

Red Bay, Ala. 
Riverton, Ala. 
Rhodesville, Ala. 
Haddock, Ala. 
Vina, Ala. 

Wright, Ala. 
Acton, Tenn. 

Beth Springs, Tenn. 
Bemis, Tenn. 

Bobs, Tenn. 

Boyds Landing, Tenn. 
Box Elder, Tenn. 
Brodies, Tenn. 

Cliff Landing, Tenn. 
Clifton, Tenn. 

Coats, Tenn. 

Coffee Landing, Tenn. 
Corinth, Miss. 
Crainsville, Tenn. 
Coffee Landing, Tenn. 
Damon, Tenn. 


Gravelly Springs, Tenn. 


Guntown, Miss. 
Booneville, Miss. 
Hicksville, Tenn. 
Jeanette, Tenn. 


The list was as follows: 


Lauryville, Tenn. 
Leakwood, Tenn. 
Leafwood, Tenn. 
Lexington, Tenn. 
Long, Tenn. 
Nettleton, Miss. 
New Castle, Tenn. 
Oakland, Ala. 
Okolona, Miss. 
Amory, Miss. 
Parson, Tenn. 
‘Perryville, Tenn. 
Pittsburg Landing, Tenn. 
Red Sulphur Springs, Tenn. 
Riverton, Ala. 
Rose Creek, Tenn. 
Saltillo, Tenn. 
Sardis, Tenn. 
Savannah, Tenn. 
Selmer, Tenn. 
Stantonville, Tenn. 
Sugar Tree, Tenn. 


Tupelo, Miss. 
Tishomingo, Miss. 


Millington, Tenn. 
Kerrville, Tenn. 


“Watch for new connections in .Arkansas, Tennessee and 


Mississippi,” 


was the 


injunction 
group of points added to the subscribers’. field. 


impressive 
Full 


following this 


metallic circuits are employed in all toll line construction. 
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The company is. making great headway and is fast over- 
taking its alder competitor. 





226 


Paducah Home (Independent) Installs Telephones for Over 
500 New Subscribers Within Sixty Days. 

Since the telephone users of Paducah, Ky., established 
what has developed into a practical boycott of the service 
of the East Tennessee (Bell) Telephone Co., the business 
of the Home (Independent) Telephone & Telegraph Co. 
has increased at a rate almost unprecedented. 

The Beli company is using considerable newspaper space 
to defend itself and assail its competitor, but this appears 
to have no effect whatever on the prosperity of the latter. 
The Home 1s too busy listing new subscribers to waste 
time in newspaper argument, so it does the best thing 
possible under the circumstances—keeps on sawing wood 
and making installations. 
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NEW_TELEPHONES INSTALLED 


The Home Telephone Company 


During the Past Sixty Days 


The number of mabsarBbers now connected with our system. mchading Us growing ist of new subseribers 1 rape@y reaching the three thousand mart. 
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How the Paducah Independent Telephone Company’s 

So many new names are being added, however, that the 
company recently found it necessary to make a general 
announcement of them. To do this required a full page 
in the Paducah News-Democrat, as well as two full length 
columns on the opposite page. 

This imposing list, comprising the new subscribers added 
during the previous sixty days only, is here reproduced in 
miniature. There is certainly something stirring in Paducah, 
and the Independent company is kept exceedingly busy 
caring for this enormous and rapid influx of new business. 
Over 500 names are here listed, and the end is not yet in 
sight. 





North Dakota Convention Postponed in Order to Meet 
Date of State Exposition. 

As advised last week, the convention of the North Dakota 
Independent Telephone Association will be held at Bis- 
marck, N. D., on September 27-28, instead of August 15-16, 
as previously announced. One reason for this change of 
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date is the fact that there will be held at Bismarck, from 
September 26 to October 15, the North Dakota Industrial 
Exposition. This is to be a big event and one which will 
interest telephone men, as well as others, says L. C. Lane, 
secretary of the association, in his letter of advice to the 
field. 

He adds: “The time and expense of a trip in August 
and one in October would be more than most telephone 
men can afford (Kelsey says there are some living in Bos- 
ton who can), but why not combine the two by changing 
our dates into theirs? Parties can come for the opening 
event on Tuesday, take in the convention and remain as 
long as they wish.” 

Convention headquarters have been arranged for at the 
Hotel McKenzie. The meetings 
will be held in a nearby hall, in 
which, and on the same floor, the 
exhibits of manufacturers and 
dealers will be placed. No charge 
is to be make exhibitors for space, 
but their booths will be erected 
by themselves. It is particularly 
requested that all visitors stop at 
the McKenzie, and that all exhib- 
its be grouped in the hall pro- 
vided. 

Mr. Lane states that all adver- 
tisers in the bulletin, which the 
association will issue on Septem- 
ber 10, who are unable to have 
representatives on the ground, 
may send their printed matter to 
him, at the McKenzie, and he will 
undertake to see that it is prop- 
erly distributed. It is hoped that 
the delay will enable many more 
exhibitors to prepare for the 
event, and that the exposition will 
make possible to secure a larger 
attendance than might have been 
the case had the convention been 
held earlier. 

Any communication addressed 
“= to Mr. Lane, at Kensal, regarding 
the meeting will receive prompt 
= attention. The complete program 
will given out within a_ short 
time. It will be an interesting 
one, covering many topics. 
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List is Growing. > 
Trust Dissolution About Settled. 

Attorney General Wickersham has been notified that the 
lawyers for the so-called electrical trust are about ready 
to enter a judgment in the United States courts dissolving 
the combination of which the government complains in a 
suit now pending. An agreement has been reached which 
is expected to give to the government a victory without 
a trial in court. The department of justice has been in- 
formed that the electrical pools all over the country, against 
which it was about to proceed, have been dissolved. 


Louisville Home Operating 10,087 Stations. 
The Louisville Home (Independent) Telephone Co., Louis- 
ville, Ky., has submitted its semi-annual report to the city. 
It shows 10,087 telephones in operation. 








Dallas Independent Buys Long Distance Line. 
The Dallas Automatic (Independent) Telephone Co., Dai- 
las, Texas, has just purchased a line running from that city 
to Ft. Worth. 




















From Factory and Salesroom 
Conventions: North Dakota, Bismarck, September 27, 28 


New Building for Johns-Manville Co. 

The accompanying photograph shows the new twelve- 
story office building now being erected on tne Southwest 
corner of Forty-first 
street and Madison 
avenue, New York 
City, for the H. W. 
Johns-Manville Co., 
which will occupy it 
in its entirety about 
May 1, 1912, as the 
general offices and 
New York salesrooms 
of the concern. 





The building will 
be known as_ the 
“Johns - Manville 
Building” and will 


have the unique dis- 
tinction of being one 
of the few twelve- 
story structures to be 
entirely occupied by 
a manufacturing con- 
cern for office pur- 
poses only. 

It will be of fire- 
proof steel construc- 
struction throughout, 
and will contain two 
Otis passenger ele- 
vators of the latest 
type. Each floor 
will have an area of 
2,500 square feet, or a total area for the twelve floors and 
basement, which will extend under the sidewalks, of 34,- 
500 square feet. 

An unusual feature connected with this building will be 
the fact that the tenant manufactures and will furnish a 
considerable part of the equipment of the structure. Among 
the various materials which the H. W. Johns-Manville Co. 
will install will be the following: J-M Asbestos Roofing, 
J-M Asbestos Plaster, J-M Linolite System of Lighting, 
J-M Conduit for Wiring, Flushometers, J-M Sanitor Seats, 
electrical accessories, waterproofing, Keystone Hair Insula- 
tor, J-M Asbestos Wood, fire extinguishers, J-M Asbesto- 
Sponge Felted, J-M Asbestocel Pipe Coverings, etc. 

Including the space to be afforded in the new general 
offices, the H. W. Johns-Manville Co., at the present time, 
occupies in all of its various branches, offices and factories, 
2,657,160 square feet of floor space, or about sixty-one acres. 











New Johns-Manville Building. 
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Change in Keystone Electrical Instrument Co. 

The following announcement has just been made: “An 
important change in the management of the Keystone Elec- 
trical Instrument Co., of Philadelphia, nas just taken place, 
Richard P. Brown becoming president of the company, vice 
J. Franklin Stevens, resigning. J. W. W. Cornman, the 
former secretary, will continue in this capacity and Mr. 
advice and interest will still be with the com- 





Stevens’ 
pany. 
“Richard P. Brown has for a number of years been presi- 
dent of the Brown Instrument Co., of Philadelphia, estab- 
lished in 1860, the oldest concern in the United States manu- 
facturing pyrometers, and this company has. naturally had 


wide experience in the design and manufacture of scientific 
instruments. 

“The voltmeters and ammeters manufactured by the Key- 
stone Electrical Instrument Co. have been always designed 
in a manner to particularly meet general industrial service, 
and under the suggestions of Mr. Brown, slight changes in 
construction have been made, which will particularly recom- 
mend them to engineers who will recognize these improve- 
ments. Their sales will also doubtless increase through 
the live organization of the Brown Instrument Co. 

“By this arrangement, the Brown Instrument Co. and the 
Keystone Electrical Instrument Co. will manufacture 
pyrometers, thermometers, speed indicators, draft gauges, 
recording gauges, voltmeters and ammeters. In fact, they 
are now in a position to manufacture or repair practically 
any type of instrument. 

“In addition to the works and office at Ninth street and 
Montgomery avenue, Philadelphia, an office will also be 
maintained for the present at 311 Walnut street, and branca 
offices of the Brown Instrument Co. at Pittsburg and Chi- 
cago will now also handle Keystone instruments.” 





THe B. F. Stevens-Stave Co., of Martinsville, Va., has bought 
the insulator pin and bracket business of the Pilliod Lumber 
Co. of Swanton, Ohio, and is now prepared to furnish oak 
pins and brackets in large quantities. 





Interlocking Connection Blocks. 
Standardizing the systems of connection and distribution 
strips is the ultimate result of the interlocking connection 


Wm. J. Murdock Co., of 


by the 


blocks,. manufactured 








Murdock Interlocking Connection Blocks. 


Starting from a unit, any number of blocks, 
Thus 


Chelsea, Mass. 
giving the desired number of pairs, may be utilized. 
the regular job, with its large number of connections, or 
the special job with its few odd, is definitely accomplisied, 
leaving no unused pairs, yet affording opportunity for en- 
largement by the addition of extra individual blocks. 

The use of a series of blocks merely requires the use 
of an occasional screw, as the units are so built that added 
units fit into those preceding and are held by projections 
and recesses. The blocks are moulded of a hard rubber 
composition insulating material, with fittings of different 
styles, depending upon the uses to which they are put. 

They have been employed by many of the telephone, tele- 
graph and fire alarm systems, for use in street boxes, for 
special strips on switchboards, for temporary connections, 
and for branch exchange work. One notable fact is, that 
the blocks are uniform in size, making it possible to plan 
for installations without reference to the odd sizes of strips 


227 





228 


as hitherto. Samples of the blocks may be secured from 
the Wm. J. Murdock Co. 





A Practical Motor Truck for Telephone Companies. 

An electric company which is among the first to place 
motor-propelled vehicles in service is the Indiana & Michi- 
gan Electric Co., of South Bend, Ind., which for several 
months has had a Franklin one-ton truck in its transporta- 
tion and construction work. This truck is made by the 
Franklin Automobile Co., Syracuse, N. Y. 

The South Bend concern says that this truck will pay for 
itself in six months and that the amount of work it will do 
is surprising. While the truck is rated to carry only one 
ton, it is often made to draw much more than that. Long 
heavy poles mounted on the two-wheel trailer and so evenly 
balanced that they throw but little weight upon the truck 
are drawn quite easily by this motor vehicle, which 
at the same time carries the men with a load of tools and 
other equipment. The operators of the truck state that they 
had not the remotest idea of tne saving possibilities over 
horse-drawn equipment. 

This company controls the electric power of the St. 
Joseph Valley for fifty miles and has several power plants 
on the St. Joseph river. When horses were used, eight men 
were required, and a night gang of three or four men was 
constantly employed. When the motor truck was placed 
in service the saving of time was so great and the work 
was facilitated so greatly that the day gang was reduced 
to four men and the night gang was taken off entirely. 

This electric company has not yet put the truck to a 
use which some other electric and telephone companies have. 
It is said that a very convenient arrangement is accom- 
plished in cities wnere much of the work is laid in conduits 
by attaching a windlass to the truck, operated by motor, 
and thus draw cables through the subway. 

With a manhole in the street every block or two four men 
are necessary when wires are being put in by the hand 
windlass. Motor trucks which are arranged for this service 
are driven over the manhole, tne cable and windlass are at- 
tached and the motor started, with the result that the cable 
comes through the conduit for a block in a short time, 
wnereas by hand-power the operation required several hours. 

A small truck equipped with pneumatic tires is perhaps 
as desirable for construction service as any type of ve- 
hicle. Its pneumatic tires enable it to make good speed, 
and this is what counts. There is seldom occasion to place 
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upon the truck itself a load in excess of one ton, and a 
number of poles, properly balanced, are easily drawn in ad- 
dition to this capacity load. 

In accompanying illustration, the truck is carrying a 
2,000-lb. load and is hauling three 35-ft. poles. The truck 
has been fitted up especially for the work of this electric 
company, naving hooks at the side for ladders and other 
conveniences for the attachment and carrying of equip- 
ment. 

The Franklin Automobile Co., the makers, will be glad to 
send descriptive matter with full particulars and prices, to 
any telephone company contemplating the addition of an 
automobile to its equipment. 





Tue Futter ANTISEPTIC TELEPHONE MouTHPIECE Co., of New 
York City, was granted a charter recently. Authorized capital 
stock $3,000, par value of shares $100. The.incorporators are 
Morris S. Schector, 445 E. 140th St.; Harry Lockkowitz, 1566 
Washington Ave., and Robert L. Soldin, 957 Whitlock Ave., New 
York City. 





Minerallac Cable and Conduit Hangers. 
To telephone men who are seeking a method of neat and 
compact cable installation the Minerallac Electric Co. pre- 
sents Minerallac cable and conduit hangers in the belief 





The Minerallac Cable and Conduit Hanger. 


that their use will produce better and less expensive con- 
struction. 

By the use of Minerallac hangers it is said to be pos- 
sible to install cables or conduit with only one-eighth inch 
clearance. In unusually difficult installations where the 
surface is wired over, or where space is restricted, Mineral- 

lac hangers will solve the problem. The time used for in- 
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Franklin One-Ton Motor Truck with 2,000 Pound Load and Hauling Three 35-ft. Poles. 
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stallation is small, as the hanger can be properly put in 
place by means of only one screw or bolt. 
Information regarding this very useful device will be 





Porcelain Bushings Used with Hangers. 


gladly sent upon receipt of a request addressed to the 
Minerallac Electric Co., 404 South Hoyne Ave., Chicago. 


En Route to Canada. 

“Ah, ha!” said Phoney Bill, as he hoisted sail for foreign 
parts, “I’m goin’ to the Canadian national exhibition and I 
got to install a lot of those compact telephones our Ontario 
branch is sellin’ so fast.” 

Instead of the “Jolly Roger” at the masthead, Bill floats 




















The Nautical Phoney Bill. 


the Canadian maple leaf. Rather a neat and diplomatic 
stroke. Don’t forget that Bill’s cheerful mug is imprinted 
on a blotter, with calendar attachments. It’s a good blotter, 
too. If, by any chance, you don’t receive this blotter regu- 
larly write the Stromberg-Carlson Telephone Mfg. Co., at 
Rochester, N. Y., and get on the mailing list. 





Tue Cuicaco & NORTHWESTERN RAILROAD, which has 
had Gill selectors in use for some time between Chicago 
and Fond du Lac, Wis., has placed an order with the 
United States Electric Co., of New York, for thirty-eight 
Gill selector, local battery, bell telephone, train dispatching 
outfits, together with two forty-key cabinets for Gill call- 
ing keys. 





Think and breathe deeply; eat and drink frugally; keep your 
chest out and your stomach and chin in; yow'll- find this to be 
a pretty decent world after all. 
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Good Summer Sales for Runzel Lenz. 

An unusually large sale of Premier B. B. switchboard 
cords is reported by the Runzel Lenz Electric Mfg. Co., 
1751 N. Western avenue, Chicago. These cords are the 
result of considerable effort on the part of the Runzel Lenz 
company and they are being used on switchboards througn- 
out the country with very satisfactory results. 

During the usual summer business depression the Runzel 
Lenz force has been busy filling the demand for their cords 
on the part of those who are ordering more, or those who are 
replacing defective cords. Such care nas been taken in de- 
sign and manufacture that the makers are giving cords to 
managers of exchanges for a trial under the most severe 
conditions. The reputation of the entire line depends upon 
the ability of these cords, which are from the regular stock, 
to make good. It is a matter of great satisfaction to the 
Runzel Lenz company that it has never had cords returned 
because they failed to live up to all that was claimed for 
them. 





Alabama Company Uses Up-to-Date Methods. 

The Miller Telephone Co., Fruitdale, Ala. J. A. Miller, 
president, is making a bid for rural line business. 

In a recent issue of the Fruitdale Herald, a prominent 
advertisement reads as follows: 

“Hello, Farmer! We want to put you in a telephone. You 
need it. A great time and labor saver, a good thing, must be 
tried to be appreciated. Talking saves money.” 

The company is also getting after the borrowing nuisance, 
as a communication in the same paper says: 

“Do you give away goods out of the store free? The rail- 
road train runs anyway, get on and ride, as it will cost no 
more to carry one more person. 

“We have advertised to charge non-subscribers ten cents 
for the use of the telephone. Why give them free service? 

“If you haven’t the money to buy goods from the store, 
you don’t get any. If you don’t buy a ticket to ride on the 
train, you walk. 

“Tf non-subscribers cannot pay toll for the use of our tele- 
phones, just walk. 

“This toll belongs to the company and not to the sub- 
scribers. 

“The merchants would kick if I should give away their 
goods. So please do not give away our goods.” 





Illinois Mines Must Have More Telephones. 


The Illinois law requiring telephones in mines was modi- 
fied at the recent session of the legislature. The law pro- 
vides for the replacement with telephones of certain gongs 
required under the old law. 

Section 5 reads: “There shall be a system of party line 
telephones which shall include one telephone on the sur- 
face not more than two hundred (200) feet from the tip- 
ple, and one at the bottom of the hoisting shaft, or, in 
slope or drift mines at the first cross entries in operation; 
and, in addition thereto, there shall be one telephone at 
each inside parting. Telephone lines shall be constructed 
in a workmanlike manner and shall be repaired promptly 
when necessary.” 





Knoxville Independent Adds Many Subscribers. 


The Peoples Telephone & Telegraph Co., of Knoxville, 
Tenn., reports excellent progress both in the extension of 
its exchange business, and long distance service. Three 
additional sections have recently been added to the switch- 
board to provide for increasing business, and an advertise- 
ment printed in the daily papers a few days ago shows the 
names of approximately 200 subscribers, added during the 
last 60 days, since the issue of the latest directory. 














Condensed News Reports: 


Officers of companies are earnestly requested to forward us promptly all financial and other state- 
ments as soon as. issued and any items of interest as to their plants and systems 








PERSONAL. 

S. L. THOMASON, manager of the Esconida, Cal., exchange of 
the Pacific Telephone & Telegraph Co., has resigned the position. 

W. W. ALEXANDER, has resigned his position as manager 
of the Pioneer Telephone Co., at Yukon, Okla. He goes to Mar- 
shall, Okla. 

W. K. McQUOWN, superintendent of the Atchison Telephone 
Co., has resigned this position to go to Joplin as superintendent 
of plant of the Home Telephone Co. 

A. L. WEATHERHEAD has been made manager of the Willi- 
mantic exchange of the Southern New England Telephone Co. 
He was located at Manchester for four years. 

A. L. KAUFFMAN, who has acted as manager of the Patton 
district of the Huntingdon & Clearfield Telephone Co., has ten- 
dered his resignation, made necessary because of ill health. 

N. ANDERSON, chief of the Traffic Department of the Chi- 
cago Telephone Co., was tendered a banquet by the department 
on his departure for Cleveland, Ohio, where he goes as traffic 
superintendent for the Bell Telephone Co. 


NEW COMPANIES. 


LINDEN, ALA. (Marengo Co.)—The Linden and Nanafalia 
Telephone Co, has been incorporated with an authorized capital 
stock of $2,000. The incorporators are: <A. L. Hasty, W. C. 
Dozier and B. F. Gilder. 

GREENWOOD, ARK.—The Citizens Telephone Co. of Spring 
Hill, this county has filed papers of incorporation with the county 
clerk. The company has a paid-up capital stock of $10,000. The 
officers are: Cliff Rogers, president; W. A. Maxwell, vice-presi- 
dent; C. C. Hayes, secretary; Fred Wiendle, treasurer, and 


Andrew Gehebe, manager. The company’s headquarters are at 
Barling. 
DUBLIN, GA.—A telephone corporation to be known as the 


Stephensville-Carey Telephone Co., with a capital stock of $12,000, 
has been organized to operate telephone lines in Laurens and 
adjoining counties. The head office is to be located in Dublin. 
The following have asked for the charter: W. F. Colley, of 
this city; J. A. Faussett, of Washington county; and H. J. Ab- 
ney, of Wilkinson county. 

WATKINSVILLE, GA.—J. Warren Smith and E. P. Johnston, 
of Watkinsville, and W. T. Brightwell, Maxeys, Ga., will organ- 
ize a company to construct a telephone system. 

PETERSBURG, ILIL.—The Peoples Telephone & Telegraph Co., 
of Menard county, with a capital of $100,000, has been incorpor- 
ated here by Henry H. Colby, D. W. Frackelton and A. J. 
Parsons. 

ROCK ISLAND, ILLS.—The 
phone Co. has been chartered. Capital $1,000. J. 
Barth and M. Boelens are the incorporators. 

PAOLA, KANS.—The Miami County Telephone Co., has been 
organized and has a State charter to begin business with $20,000 
capital stock. The officers are J. M. Mannen, president; C. M. 
McKoon, vice-president; C. N. Emery, secretary. 

LACKEY, KY.—The Beaver Valley Telephone Co. has been 
incorporated by John Camel, T. J. Craft, Lark Slone and M. M. 
Pratt. Capital, $6,000. 

PINEVILLE, KY.—The Sandy Valley Telephone Co. recently 
filed articles of incorporation, and is establishing an exchange 
and facilities for service in Pineville and surrounding territory. 
H. S. Cockill is the engineer in charge of the work. He is pre- 
paring to erect and equip 150 or 200 miles of line in and about 
Pineville. The officers of the company are: John A. Bentley, 
president and general manager; J. M. Robinson, vice-president; 
W. H. Flannery, secretary; S. K. Smallwood, treasurer. 

DEER RIVER, MINN.—A new telephone company, the Farm- 
ers’ Co-operative Telephone Association, has recently been or- 
ganized and the following officers elected: A. T. Reid, president; 
S. N. Brandon, vice-president; A. C. McGee, secretary; Gust 


Home Tele- 
A. Smith, B. 


Tri-City Automatic 


Hedquist, treasurer. The board of trustees comprises Manny 
Hedquist, Lewis Samuelson, Lee Cochran, Fred Truempler and 
P. R. Brooks. 

KELLOGG, MINN. (Wabasha Co.)—The Greenfield Farmers 


Telephone Co. has been incorporated with a capital of $25,000. 
Incorporators are: George Budde, of Kellogg, president; Anton 
Schuth, Wabasha, vice-president; Robert Schuth, Wabasha, sec- 
reary, and John Costello, of Kellogg, treasurer. 

STEPHEN, MINN.—Articles of incorporation were recently 
filed by J. R. Mack, J. J. Sinclair, F. A. Green, E. L. Dykman, 
John Merdink, F. J. Williams and Ole Torgerson, for the Stephen 
Farmers Independent Telephone Co. 
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CHESTER, MONT.—The Sweet Grass Hills Telephone Co. has 
recently been incorporated by John Laird, Laird; Frank Laird, 
Laird; H. F. Smith, Hill; H. D. Price, Whitlash; and T. R. 
Strode, Whitlash. The capital stock is $10,000. 

BOONVILLE, N. Y.—The People’s Mutual Telephone Co., of 
Boonville, has been incorporated with the secretary of state. 
The capital stock is $5,000. The company is organized to oper- 
ate telephones in the village of Boonville. The directors are: 
Eugene N. Hayes, Frank A. Barret, Andrew Hurlbut, Herbert 
Sexton, Edwin B. Palmer, Frank P. Barrow and Albert H. 
Barber, all of Boonville. 

ROLLA, N. D.—The Rolla Rural Telephone Co., Rolette county, 
has recently been incorporated by A. O. Graham, Arthur Dixon 
and Robert Fraser, all of Rolla. The capital is $10,000. 


TAHLEQUAH, OKLA.—The ‘Tahlequah-Peggs Telephone Co. 
has been chartered. Capital, $3,090. W. D. Harrison, H. P. 
Fisher, Jones Still and others are the incorporators. 


GLENCOE, 
organized with 
J. H. Miller, vice-president; G. 
baugh and W. S. Dane. 

IRWIN, PA. (Westmoreland Co.)—A 
to the Farmers Interurban Telephone Co. Capital $5,000, par 
value of shares $100. Incorporators: J. S. Rumbaugh, Amos 
Buzzard, C. E. Rumbaugh, J. M. Allshouse and E. G. White- 
head. Incorporating attorney, Amos Buzzard, 

YUKON, PA. (Westmoreland Co.)—The Yukon Waltz 'Telephone 
Co., was recently chartered. Incorporators are: F. C. Baugh- 
man, C. F. Hunker, H. B. Emerson, and D. H. Keller, of Ruffs- 
dale, R. I. Capital $5,000. . 

CANISTOTA, S. D.—The Grant Township Telephone Company 
has been granted a charter. The incorporators are: S. B. Far- 
rell, Guy Sanford and Wm. Van Woert. The capital stock is $500. 

CANISTOTA, S. D.—The Canistota Telephone Company has 
been recently incorporated by J. F. Schlueter, Henry W. Schulter, 
T. W. Wittreck, Bert Parker and Chas. Schlomer. The capital 
stock is $980. 

AUSTIN, TEXAS.—The newly organized Coast Telephone Co. 
filed its charter with the secretary of state. The capital stock is 
placed at $35,000, and headquarters will be at Palacios. 

BOERNE, TEX.—The Kendall County Telephone Co. has been 
granted a charter. The capital stock is $10,000, and the incor- 
porators are John F. Nool, Charles Runhard and Adolph Wendler. 


PA.—-The Northampton Telephone Co. has been 
$5,000 capital stock by I. D. Leydig, president; 
H. Ellman, treasurer; S. W. Poor- 


charter has been issued 


EMORY, TEX.—The Rains County Telephone Co. has been 
incorporated with $2,000 capital. The incorporators are B. F. 
Pippin, J. A. Amis, B. A. Carter and others. 


HUMBLE, TEX.—F. N. Burton, O. W. Morley, Matt McEntee 
and others of Humble have incorporated the Home Telephone 
Co. Capital stock, $3,500. : 

MARSHFIELD, WIS.—tThe Marshfield Telephone Co. capital 
$50,000, has been incorporated by J. C. Marsh, Addie Williams, 
H. E. Hoore, A. E. Marsh and Martina Marsh. 

OGDENSBURG, WIS.—The Ogdensburg Telephone Co. has been 
formed by citizens of Ogdensburg and farmers surrounding. 
About 70 telephones have been installed. J. J. Coty will manage 
the system. 

REGINA, SASK.—Under the joint stock companies’ act the fol- 
lowing rural telephone companies have been incorporated: The 
Abbotsford Rural Telephone Co., Ltd., the Edzell Rural Tele- 
phone Co., Ltd., the East Halbrite Rural Telephone Co., Ltd., 
the Glenside Rural Telephone Co., Ltd., the View Hill Rural 
Telephone Co., Ltd., the Lake Rural Telephone Co., Ltd., the 
Windom Rural Telephone Co., Ltd., the New Hastings Rural 
Telephone Co., Ltd., the North Halbrite Rural Telephone Co., 
Ltd., and the Argyle Rural Telephone Co., Ltd. 

TORONTO.—The Manitoulin Island Telephone Co., capital 
$2,000, the Port Stanley Telephone Co., capital $1,000 and the 
Russell Rural Telephone Co., of Navan, capital $9,000, were 
recently chartered. 

VICTORIA, B. C., CAN.—The Northern Telephone Co., of Oka- 
hagan, has been incorporated recently. 


FINANCIAL. 


FAIRFIELD, IA.—The Jefferson County Telephone Co. at a 
recent meeting voted to declare a 6 per cent. dividend. 

DAWSON, GA.—The railroad commission has passed favor- 
ably on the petition of the Cotton Belt Telephone Co. and au- 
thorized that corporation to float bonds to the amount of $50,000. 
The Cotton Belt Telephone Co., which is largely owned by Daw- 
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son men, owns the exchanges in Shellman, Cuthbert, Fort Gaines, 
Ellison and other southwest Georgia towns, besides having vari- 
ous rural lines. 

DULUTH, MINN.—The Zenith Telephone Co. has declared a 
quarterly dividend of 1%4 per cent. upon its preferred stock. The 
management reports that applications for telephones show a good 
increase over the same period a year ago. 

WILKES-BARRE, PA.—The Farmers’ Telephone & Supply Co. 
has increased its capital from $10,000 to $25,000. S. M. Whitesell 
is president. 


FRANCHISES. 


KENOA, W. VA.—R. Osborne, T. N. Goff, H. C. Duncan and 
others representing the Citizens’ Telephone Co. have petitioned 
the city authorities for a telephone franchise. 


CONSTRUCTION. 


FRUITDALE, ALA.—The Miller Telephone Co. is rebuilding a 
large portion of its system. Cypress poles and cross arms are 
being used. Mr. J. A. Miller is president. 

PARKER, ARIZ.—The Arizona Construction Company will pro- 
ceed at once to construct a telephone line from Wickenburg to 
Parker, Arizona. 

TUCSON, ARIZ.—C. W. Hinchcliff, manager of the Consoli- 
dated Telephone, Telegraph & Electric Co., Tucson, Arizona, re- 
ports that the company will rebuild its entire valley line from 
Solomonville to Pima. A new switchboard will also be in- 
stalled. ' 


SAN DIEGO, CAL.—The Home Telephone Co. will extend its 
system to Brooklyn Heights and Inspiration Heights. A _ sub- 
station is also to be installed at Normal Heights. The approxi- 
mate cost of extensions is $35,000. 

FT. COLLINS, COLO.—The forest service will soon begin the 
construction of an additional telephone line extending from Man- 
hattan to the Lone Pine ranger’s station on the State road, 10 
miles west of Log Cabin. It will be used for ordinary service 


but is being put in for fire protection at this time. The work 
will be under the supervision of Ranger McConnell at Man- 
hattan. 


OROFINO, IDAHO.—Samson Snyder, of Orofino, is building 48 
miles of telephone line between Orofino and the new town of 
Elk River. The new line touches Ahsahka, Dent and Elk River 
The line will be a toll line, with five stations along the route. 


FAIRFIELD, IA.—The stockholders of the Jefferson County 
Telephone Co. have held their annual meeting, re-electing officers 
for the coming year as follows: John C. Thorne, president; Ed. 
Hunt, vice-president; Frank Light, secretary and treasurer; F. H. 
MecQuiston, manager. The directors are: Col. E. A. Howard, 
V. A. Lamson, Ed. Hunt, Frank Light, R. C. Sayers and J. c. 
Thorne. 

LOUISVILLE, KY.—The Louisville Home Telephone Co. is con- 
structing a line from Jasper to French Lick. 

PINEVILLE, KY.—The Sandy Valley Telephone Co. of which 
John A. Bentley is president and general manager; J. M. Robin- 
son, vice-president; W. H. Flanery, secretary and S. K. Small- 


wood, treasurer, will construct 150 to 200 miles of telephone 
line, install exchanges, etc. H. S. Cockill is the engineer in 
charge. 


GLENDIVE, MONT.—The Montana Eastern Telephone Co 
will build a telephone line from Terry, Mont., to Marmarth, 
N. D. At the latter place connections will be made with the 
Tri-State lines, of Minneapolis. Ismay and Baker will be ac- 
corded service over the new line. 

KALISPELL, MONT.—A force of men is engaged on an exten- 
sion of the Whitefish-Olney telephone line on the Blackfoot na- 
tional forest to connect a lookout station on Whitefish ridge 
and another on Elk mountain with headquarters in Kalispell. 

HASTINGS, NEBR.— The Hastings Independent Telephone is 
preparing to place its wires in Seventh St., underground. 

COHOES, N. Y.—The Cohoes-Waterford Home Telephone Co. is 
building several miles of new country lines and recently put up 
several thousand feet of aerial cable. 

ALLENTOWN, PA.—The Consolidated Telephone Co. has been 
granted permission to construct a telephone system in South 
Allentown Borough. 

PHILADELPHIA, PA.—It is reported that the Keystone Tele- 
phone Co. contemplates erecting a telephone exchange at Pros- 
pect Park. 

YELLOW HOUSE, PA.—The Manatawn Rural Telephone Co. 
is building a telephone line from Friedensburg to Holcroft. 

TROUT LAKE, WASH.—The government trail is being com- 
pleted through Columbia forest from Dead Horse ranger station, 
six miles west of Trout Lake, to Spirit Lake, near Mount St. 
Helens. Telephones will be placed in every ranger station this 
year. 

ELECTIONS. 


CANDO, N. D.—The Farmers’ Telephone Co. has held its annual 
Meeting, electing the following directors: E. T. Judd, S. W. 
Burkart and D. F. McLaughlin. 

IMBODEN, ARK.—The stockholders of the Smithville Rural Co. 
held their annual meeting at Smithville recently. The following 
board of directors was elected for the ensuing year: Dr. B. F. 





- Barcelaux 


TELEPHONY 231 


Coffman, Smithville; I. F. Wasson, Smithville; Dr. A. L. Pea- 
cock, Lynn; R. H. Guthrie, Imboden; F. J. Vanscoyt, Annieville. 
A dividend of slightly over 10 per cent. was declared. Carleton 
G. Dent of Imboden, who is the lessee of the telephone line, will 
continue the management of the same. 


RED BLUFF, CALIF.—The following officers were elected at 
the annual meeting of the Tehama County Telephone Co. J. J. 
Worthington, president; E. L. Sisson, vice-president: H. P. 
Andrews, secretary-treasurer. The old board of directors con- 
sisting of the above officers and C. W. Million, J. P. Tait, G. A. 
and S. E. Ayer were re-elected. The company is 
operating a new plant at Red Bluff, and will make a number of 
extensions to adjoining towns, 

PEKIN, ILLS.—The ninth annual meeting of the stockholders 
of the Citizens’ Telephone Co., was held at the office of the sec- 
retary in the Farmers’ National Bank building. President J. W. 
Barrett presided and most of the stock was represented. There 
are now 3,158 telephones in the various towns included-in the com- 
pany’s territory, an increase of 100 over last year. Of this number, 
1,303 are in Pekin, a gain over the number in use at the last 
report. The earnings were $2,800 greater but the cost of main- 
tenance is $4,800 in excess of last year, due largely to the fact 
that the company has replaced many of the open wires with 
cable. The directors were re-elected and are J. W. Garrett, H. C. 
Herget, John Fitzgerald, V. P. Turner, Jacob Roelfs, T. R. Rep- 
ton, and W. B. Cooney. 

MARSHALLTOWN, IA.—Stockholders of the Merchants’, 
Mechanics’ and Farmers’ Telephone Co, elected a permanent 
set of officers and took steps toward the building of a plant. The 
officers elected were: President, F. M. Wheeler; vice-president, 
Robert Harper; secretary, Edward F, Peek; treasurer, J. P. 
Cooper; directors, M. E. Melvin, F. E. DeWitt, N. A. Evans, L. 
Jr., S. T. Cooper, F. C. Davis, C. J. Ogier and Joseph Haynes. 

KIMBALL, KANS.—The Kimball Telephone Co., 
the following directors, J. Spohr, J. A. 
Myers, Edw. Acton, Nace Thomas, 
and T. C. Sailors. 


has elected 
Low, V. T. Stanley, J. M. 
Will Daggett, Roy Harding 


MISCELLANEOUS. 


WALDRON, ARK.—H. B. Lowe, general manager and owner of 
the Waldron telephone system, has sold his plant here to Wil- 
liam Frizby. The Greenwood exchange, in Sebastian county 
which was also owned by Mr. Lowe, was also sold to Mr. Frizby. 
MC LEAN, ILLS.—The McLean Telephone exchange was re- 
cently purchased by B. F. Baker of Leroy, and Howard Baker 
of McLean. C. W. Welch will continue as manager. ; 


OREGON, ILLS.—At a special meeting of the stockholders of 
the Oregon Mutual Telephone Co. held recently, it was voted to 
consolidate the Mutual company with the Ogle County Tele- 
phene Co., with a capital stock of $125,000, stock in the newly 
formed company to be issued to stockholders in the present two 
companies. 

WHITEHALL, MICH.—The United Home Telephone Co. 
ree-stablished its exchange in Montague. 
about a year ago. 

INDEPENDENCE, ORE.—Clyde E. Carlos of Portland, has 
purchased the Home Telephone Company’s system. 

ABERDEEN, S. D.—The Dakota Central Telephone Co., of 
which J. L. W. Zietlow is president, recently purchased the 
Rockham Telephone Co., of Rockham, having exchanges at Rock- 
ham, Zeil and Miranda. 


» has 
It was discontinued 


ELKHORN, WIS.—After ten years of warfare against the 
State Long Distance Independent Telephone Co. of Elkhorn, 


Wis., using all the tactics that the Bell company is noted for, 
to drive the Independent company out of business, the Wis- 
consin (Bell) Telephone Co. has retired from Elkhorn, selling its 
Elkhorn exchange and farm lines to the Independent company 
and installing its toll lines in the Independent exchange. At the 
time the sale was made the Independent company had some- 
thing over 500 telephones while the Wisconsin company had 
about 100. The people of Elkhorn deserve great credit for their 
loyal suport of the local company. 


UNDERGROUND. 


TEXARKANA, ARK.—The west side council has adopted an 
ordinance requiring that all telephone and telegraph wires within 
the fire limits be placed under ground. The city will either place 
the fire alarm system wires underground or erect poles for these, 
the wires now being strung on the telephone poles. Chief Hussey’s 
report for May and June showed 17 alarms, with a property loss 
of $2,400. The value of the property endangered was $20,000. 

AURORA, ILL.—The Inter-State Independent Telephone & Tele- 
graph Co. is making arrangements to place wires underground. 

DENISON, IOWA.—The Crawford County Telephone Co. has 
held its annual meeting and elected the following officers: Carl 
F. Kuehnle, president; Chas. Vass, vice-president; Sears Mc- 
Henry, treasurer; and O. A. Peterson, secretary. The directors 
are: Carl F. Kuehnle, Chas. Vass, Sears McHenry, J. P. Conner 
and J. P. Hall. 

HOLDREDGE, NEB.—The Nebraska Telephone Co. is placing 
its wires underground in Holdredge. 

SAN ANGELO, TEX.—The San Angelo Telephone Co. will begin 
in a short time the laying of 20,000 feet of conduits under Chad- 
bourne street, the main thoroughfare of the city. The under- 
ground system will supply 12,000 telephones. 








Out of the Mail Bag 


Letter-writing is unpopular in mid-summer, when the av- 
erage man finds his hands full of other things—business or 
recreation—so TELEPHONY confesses to more than ordinary 
appreciation of the following letter received from A. S. 
Hedge, of Pella, Lowa: 

“Enclosed find remittance for another year’s subscription 
to TeLEepHony. I find this magazine always full of good 
live articles and no one who wants to keep up with the 
times in the telephone industry can afford to be without 
this paper. I like the way your able staff presents the 
situation from week to week. And those cartoons—whole 
stories could be written about them—not the fairy tale 
kind, but facts that ought to make every Independent oper- 
ator in the country brace up and take a new lease on life, 
in the telephone business at least. 

“T have read with interest a number of articles in regard 
to the use of the automobile in the telephone business. 
We use a car for a great deal of our work and find it more 
satisfactory than the old way. The accompanying postal 
photographs explain some of the uses to which we put it. 
The third photo is a corner of the work room of the 
Fowler Telephone Co., showing two Kellogg converters, a 
Cracraft Leich automaphone, test board, etc. [These pho- 
tographs were reproduced in TeLepnony’s July 8 issue. 
Ed.] 

“Considerable rebuilding was done last year on the toll 
and farmer lines, and much more is planned for this sea- 
son, including the installation of about 8,000 ft. of cable, 
3,500 ft. of which will be underground, conduit for same 
having already been laid. 

“If this meets the eyes of any of my old friends I would 
be more than pleased to hear from them, as I am always 
glad to get a letter from ‘one of the boys.’ 

“Yours, with best wishes to TELEPHONY, A. S. Hedge.” 

By way of novelty the subscription department of 
TELEPHONY attached an imitation fire cracker to the bills 
that went out just prior to July 4, and in renewing L. C. 
Ketcham, manager of the Georgetown (Texas) Telephone 
Co., writes: “Here’s $3 for the best telephone journal 
published. Wil! give you a special salute with the cracker 
on the Fourth.” 

H. G. Addie, of Cresco, Ia., writes: “As I can’t get 
along without TELEPHONY I am enclosing my check for an- 
other year of it.” 

F. H. Phillips, of Lafayette, R. I., writes: “Have re- 
ceived your paper regularly of late and think it is a great 
book on telephony.” 

E. D. Talibot, of Buffalo, N. Y., in requesting a change 
of address, adds: “Cannot get along without TELEPHONY 
every week.” 

Coming from the arid regions this comment of F. V. 
Clark, of the Clayton (New Mexico) Telephone Exchange, 
has a special value: “I was intending to try and get along 
this year without TELEPHONY, but find it as essential as a 
bucket of water. It comes high but I must have it.” 

H. W. Jeffers, of the Southwest Pennsylvania Pipe Lines, 
writes: “I wish to say that I approve of your publication 
very heartily and expect to continue buying and reading 
the same until your advertising crowds out entirely your 
reading matter.” 

Needless to say that time will never come, as TELEPHONY 
intends to guard the rights of the subscriber always and 
give the reader value received. 

“I can’t afford to be without TELEPHoNy,” writes W. J. 
Huffstetler, of Marysville, Tenn., in aletter enclosing check 
to renew his subscription. 
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S. M. Lewis, of the Sun Telephone & Telegraph Co., of 
Tupelo, Miss., in a letter ordering additional copies of 
TELEPHONY, says: “I am a regular subscriber and, need- 
less to mention, we all welcome your publication with open 
arms. J. C. Kelsey’s articles alone are enough to hold any 
subscriber, and especially in the Cumberland territory.” 

“Hold” is the proper word to describe the effect of Mr. 
Kelsey’s pithy articles. More than one man, after reading 
one, has involuntarily remarked: “I guess that will hold 
the Bell for awhile.” 

C. H. Harris, of O’Keene, Oklahoma, writes: “I prize 
TELEPHONY very highly. The fact is, it is almost indis- 
pensable. The answers to questions and experience of the 
workers are very valuable to anybody engaged in this kind 
of work, and the technical subjects published are some 
times worth more than the price of the paper.” 

W. B. Hine, of Marrow, Ga., recalls the fact that fire 
crackers are used in the South to celebrate Christmas when 
he writes: “Will keep fire cracker until Christmas and then 
pop it off with a merry whoop for TrELEpPHony, the best 
paper or magazine in the world.” 

“Enclosed find post-office order to renew my subscrip- 
tion to TELEPHONY,” tersely writes W. F. Price, of Tonlon, 
Ill., president of the Stark County Telephone Co., “as I 
could not get along without your publication.” 

“Your paper is worth three times the price,” says Vern 
Bryan, of Lebanon, Ind., in sending in his remittance to 
renew his subscription. 

W. A. Wilcox, manager of the Crescent Telephone Co., 
at White Springs, Fla., sends in his check to renew 
his subscription and adds: “I could not do without 
TELEPHONY.” 

J. E. Wood, secretary-treasurer of the Big Island & 
Bedford City (Va.) Telephone Co., writes: “We are think- 
ing more and better of your paper every issue and hope 
that all Independent companies will take it.” 

Ralph G. McComb, owner of the Hardin (Mont.) Home 
Telephone System, sends in his renewal, and adds: 
“TELEPHONY comes weekly with its new ideas and inven- 
tions, an eye-opener to any telephone man. I thank you 
for your assistance, and must say that to any one working 
in the interest of Independent telephony, endeavoring to 
operate a fair proposition on a fair income your publication 
is indispensable.” 

L. H. Purvis, of Hinton, W. Va., writes: “Your paper 
has been a lot of comfort to me, and it always has some 
good ‘dope’ in it.” 

An echo of the recent revolution in Mexico is found in 
a letter from Alfred Schaefer, of Guaymas, Sonora, Mexico, 
who writes: “Excuse delay in my renewing, as conditions 
have been somewhat unsettled in Mexico. Your magazine 
is always good and interesting.” 

“T think it is THE telephone magazine,” writes Frank 
W. Vrooman, of Muskegon Heights, Mich. 

Theodore Hewitt, of Meriden, Conn., writes: “On no 
account stop sending your paper. I certainly enjoy it and 
find it practical as well as interesting and helpful.” 

Raymond Wade, chief electrician of the Hebron Acad- 
emy, Hebron, Maine, in requesting a change of address, 
adds: “I wouldn’t miss a copy of TELEPHONY for any 
money.” 

“Your journal is the best telephone paper I have seen,” 
writes Raymond Walton, of Factoryville, Pa. 

“T think TELEPHONY is the best paper on telephone news 
in the country,” writes W. I. Lee, of Campton, N. H., 
“and it is doing good work against the telephone trust.” 











